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POSTPONE ACTION ON 
AMERICAN MEN TABLE 





Cost Limitation Hearing in New 
York Results in Delay 
Until 1929 


AGENTS LOUDLY PROTEST 


Associations Object to Proposed Legis- 
lation—Majority of Companies 
Favor It 


NEW YORK, March 1.—Legislation 
on the limitation of acquisition cost for 
will not be effected at 
the New York legisla- 
ture, Superintendent Beha of the insur- 
ance department having decided to 
postpone the presentation of his pro- 
posed measure until the 1929 legislature 
convenes. This decision was made fol- 
lowing a public hearing held at the de- 
partment offices last week at which the 


company representation was so strong 
as to overflow the hearing room. There 
was a heated discussion of the proposed 
measure and -not only were the com- 
panies heard. but the agents made an 
appeal to the superintendent for a post- 
ponement of action. 


life insurance 


this session of 


Agents Also Represented 


_ Life company officials were present 
irom all parts of the country and in ad- 
dition the president and general man- 
ager of the National Association of Life 
Underwriters, the president of the New 
York association, and the executive sec- 
retary of the state association were all 
in attendance. Superintendent Beha 
presided and Grady H. Hipp, actuary of 
the New York department, analyzed the 
Proposed measure and quizzed the life 
officials. 

Particular objection to the measure 
Was raised by the representatives of the 
3 percent companies, and several of 
these were very decided in their oppo- 
sition to the measure. The majority in 
attendance, however, favored the gen- 
tral legislation, their objections being 
directed chiefly towards the present form 
of the measure. 

While the various changes were con- 
sidered specifically, the chief discussion 
centered about the adoption of the 
American Men table of mortality. This 
Was the chief bone of contention and its 
adoption was recognized as the drastic 
Part. of the proposed legislation. The 
discussion became: heated at times, 
though on the whole it was a friendly 
discussion of the-merits and demerits 


of the suggested change. 
Agents File Objection 


The most decided opposition to the 
adoption of the American Men Table 
and the detailed rules for the limitation 


Tul; j ew York agents. 
‘ tan S. Myrick, president of the Na- 
onal Association of Life Underwriters 
York general agent for the 
Life of New York, spoke in 


| CROCKER’S VIEWS ON 
MORTALITY TABLES 


| 
| 

aan 

| President of John Hancock Mutual Has 


No Fault to Find With 
| American Men’s 


DOES NOT FAVOR A CHANGE 


| 

| President Walton L. Crocker of the 
| John Hancock Mutual Life was placed 
| in the wrong position in the report given 
|) of his talk before the general agents on 
| the question of the American Men table 
| of mortality at the annual meeting. 
During his talk President Crocker re- 
| ferred to the elements of mortality and 
took occasion to speak of the adequacy 
of the American Experience table. He 
stated that while it was rough in spots 
and therefore not altogether ideal, it was 
nevertheless ample as a measuring stick 
This was meant as no criticism of any 
other mortality table and especially the 
American Men. The latter table is being 
recognized and is not susceptible of 
criticism. He did not criticise its use. 
President Crocker simply stated that he 
saw no occasion for making any change 
from the American Experience to the 
American Men table at this time. He 
was thinking of the possibility of a new 
table being imposed as a statutory re- 
quirement. 

Paying a Just Price 


President Crocker in his talk made 
reference to the fair and just price at 
which the American people were paying 
for their life insurance. He commented 
on the service that was being given to 
on the service that is being given to 
policyholders and beneficiaries, stating 
that that service is worth much. In 
ihe safety margin in premiums he called 
'to mind the possibility that the large 
element in the insuring of new lives 
which has been such a prominent factor 
in the last quarter of a century and espe- 
cially in the last dozen years might 
likely disappear gradually with the in- 
suring of so great a section of the pub- 
lic that has been achieved. He discussed 
the effect of the entrance of these mil- 
lions of new lives on mortality and its 
effect in having contributed toward the 
low mortality rate experienced by the 
companies. The question he raised from 
this was whether a continuance of this 
effect could be expected to such an 
extent in the future. President Cracker 
stated that he is skeptical about trim- 
ming down the margin of safety. The 
responsibility of the executives is to 
keep the institutions safe even if it costs 
a little more. 





CHANGE OF LOCATION 


The Chicago office of The National 
Underwriter is being moved Thursday 
of this week to the new section of the 
Insurance Exchange. -Larger offices 
have been secured. The address will be 
The National Underwriter, A-1946 In- 
surance Exchange South, 175 West 
Jackson Boulevard, Chicago. 








behalf of the agents throughout the state 
and asked that they be given an oppor- 
tunity to further study the measure and 
present their final opinion to the super- 
(CONTINUED ON PAGE 25) 








BANK OF ITALY BECOMES 
NATIONALLY IMPORTANT 


BUY GREAT NEW YORK BANK 


Of Interest in View of Acute Agency 
Situation in Its Home Field of 
California 


NEW YORK, March 1.— With the 
acquisition of the Bank of America in 
New York, the Bank of Italy, which has 
chiefly confined its operations to Cali- 
fornia heretofore, has entered the eastern 
field on an extensive scale. Announce- 
ment was made this week that the capi- 
tal funds of the Bank of America will 
be increased to at least $50,000,000, mak- 
ing it the second largest banking group 
in the country. This expansion of the 
Bank of Italy is of particular interest 
to insurance men, both life and fire, as 


it increases the national scope of the 
bank agency problem which has been 
confronting the California agents for 


some time. 
No Action Yet 


While the lines are sharply drawn in 
California and the agents in that state 
are earnestly endeavoring to combat the 
invasions of the insurance field by the 
Bank of Italy, no definite action has 
been taken on a nation-wide scale as yet. 
At the eastern mid-winter session of the 
trust division of the American Bankers 
Association, it was thought for a time 
that the insurance agents would ask for 
a “showdown” on this question. It 
even suggested that a resolution 
would be presented to the bankers, 
asking them to go on record as opposed 


Was 


to the further extension of bank agen- 
cies and the invasion of the insurance 
field by banks. No definite plans 
crystallized, however, and thus no ac- 
tion was forthcoming. The insurance 
folks who were present at this session 


confined their remarks to a furtherance 
of the cooperation between trust com- 
panies and life companies in connection 
with the life insurance trust. There is 
a standing committee on this question 
however and it has before it the prob- 
lem which has been presented by the 
California agents and it is possible that 
some action may be forthcoming before 
the next session of the American Bank- 
ers Association. The American Bank- 
ers Association also has a special com- 
mittee to cooperate with the life men 
and these two committees may get to- 
gether for some constructive action. 


Is Aggressive Organization 


The Bank of Italy has definitely an- 
nounced that it intends to go into the 
insurance field and use its branch banks 
as local agencies, but in the life insur- 
ance field in particular no definite con- 
nection has been made as yet. There 
was a rumor that one of the big com- 
panies had entered into an agency ar- 
rangement with the Bank of Italy, but 
this was denied by that company and 
some brief negotiations which had been 
under way were canceled. There are 
rumors on the street at present that an 
alliance is being made with one of the 
life insurance companies of lesser rank, 
though this cannot be confirmed and 
it is not yet known whether such defi- 

(CONTINUED ON NEXT PAGE) 








TO UNDERTAKE STUDY 
OF DISABILITY CLAUSE 


Hearing Held by Beha in 
New York on Proposed 
Legislation 


STANDARDIZATION SOUGHT 


Wide Diversity of Practice Is Brought 
Out by Company Officials 
at Hearing 


YORK, March 


a special committee of five, to 


NEW 


ment of 


1. — Appoint- 


consider the possibilities of standardiza- 
tion of the disability clause was decided 
the 
New York insurance department, follow- 


upon by Superintendent Beha of 


ing a hearing at the department offices 
in New York last week, which took on 
the semblance of a combined meeting of 
the Actuarial Society of America and the 
American Institute of Actuaries, with a 
representative sprinkling of the Life 
Agency Officers Association included. 
About 100 company officials and actu- 
aries gathered for the hearing and 
discussed at length the problems con- 
fronting them in connection with the 
disability clause. It was very apparent 
from the open discussion led by Mr. 
Beha that there is a tremendous diversity 
of practice in connection with this clause, 
and that standardization will be a diffi- 
cult problem. 
Will Work on Problem 

It is apparent that it will take con- 

siderable time to effect any standardized 


regulation of the disability clause. Mr. 
Beha is to appoint this special com- 
mittee of five, which will confer with 


him and develop some working program 
upon which a second hearing can be 
based. In answer to his questionnaire 
sent out last month, Mr. Beha received 
answers containing valuable and con- 
structive suggestions from practically all 
of the companies. This material will be 
turned over to the committee. Those 
on the committee will endeavor to col- 
lect further data from all of the com- 
panies as to their individual practice and 
thus approach some definite conclusions 
regarding a standardized practice. 
Study Two Viewpoints 

The work of the committee will be 
undertaken from two viewpoints, that of 
standardization in New York, and that 
of standardization nation-wide. It is ex- 
pected that the committee will consider 
the advisability of recommending a 
standard provisions law, both for presen- 
tation to the New York legislature and 
to the National Convention of Insurance 
Commissioners. As several of the speak- 
ers during the hearing last week pointed 
out, it would be difficult to adopt stand- 
ard provisions in New York and find 
them not only beyond the provisions of 
other states, but in violation of the pro- 
visions of certain other states. Thus a 
recommendation may be made to the 
National Convention of Insurance Com- 

(CONTINUED ON PAGE 25) 
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FRATERNALS TO DRIVE 
FOR NEW MEMBERSHIPS 


WEEK’S CAMPAIGN IS PLANNED 

Two Thought Stimulating Papers Are 

Read at First Afternoon Session 
of Presidents’ Section 





“National Fraternal Week” will be ob- 
served this year from April 30 to May 6 
by all the fraternals that are members 
of the National Fraternal Congress 
which held a two-day convention in Chi- 
cago last week. During the week of 
April 30-May 6 each of the member 
bodies will make a drive for new mem- 
berships. 

The principal discussion of the juve- 
nile section meeting at last week’s con- 
vention had to do with limiting the 
amount of insurance that may be placed 
on juveniles. The chief argument for re- 
ducing the juvenile limit is that un- 
scrupulous persons may overinsure chil- 
dren and conceivably by so doing may 
endanger child life. 


Two Important Papers Read 


Two thought-provoking papers were 
read at the first afternoon session of 
the presidents’ section meeting, and dis- 
cussion from the floor indicated the im- 
portance to all present of the matters 
presented. The first paper, read by E. J. 
Dunn, national president of the Loyal 
American Life Association, was titled 
“The Value of Mergers.” The second, 
read by Actuary W. P. Coler of the 
Maccabees, was “Nonmedical Insur- 
ance.” 

Mr. Dunn opened with an explanation 
of the difference between life insurance 
protection and the remainder of what is 
meant by fraternalism and said that too 
often these factors are confused in the 
minds of those concerned with fraternal- 
ism. Regarding the matter of mergers 
he said in part: “The cost of acquiring 
fraternal insurance is very high and the 
fraternals have failed to get together on 
how their field work should be done. 
The field is cluttered with incompetents. 
Today a dollar paid does not return to 
the payer in a dollar’s worth of service, 
but I hope the day when a dollar buys a 
dollar’s worth is not far off. 


Some Fraternalism Lost 


“In the period of readjustment through 
which the fraternals passed a consider- 
able amount of fraternalism was lost. It 
is now our chief task to recapture it. To 
do this it is necessary that we have some 
large nationa societies. These can be 
established through the formation of new 
societies to operate on a national basis 
or through mergers.” 

Mr. Dunn explained the difference be- 
tween merging mutual and stock insur- 
ance companies and fraternal societies, 
and said that finally all serious discus- 
sion of mergers is not a public matter 
but a matter to ,be discussed privately 
by the representatives of those societies 
that have a merger in view. He left his 
audience the impression, however, that 
mergers are not alone desirable, but also 
are necessary, for the future of the fra- 
ternals. 


Nonmedical Selection Favored 


Mr. Coler’s thesis was that fraternals 
will write more insurance and will re- 
duce the cost of acquiring the business 
by substituting the nonmedical plan of 
selection for the medical. His paper 
opened with a historical survey of life 
insurance in which he showed fhat life 
insurance was first written in England 
and on the nonmedical basis and that 
one at least of the oldest and most suc- 
cessful English companies is still oper- 
ating successfully largely on the non- 
medical basis. 

“T am not sure,” he said, “that the 


PENN MUTUAL HOLDING 
REGIONAL CONFERENCES 


DISCUSS AGENCY BUILDING 





Home Office Delegation in Chicago This 
Week and Will Hold Next 
Meeting in Kansas City 





The third of a series of regional con- 
ferences of Penn Mutual general agents, 
devoted particularly to the subject of 
agency building and the best methods 
of recruiting new men, was held in Chi- 
cago this week. Between 35 and 40 
general agents from Illinois, Indiana, 
Ohio, West Virginia, Missouri, Iowa, 
Minnesota and Wisconsin were in at- 
tendance. 

Company officials in attendance from 
the home office included President Wil- 
liam A. Law, Vice-president Hugh D. 
Hart, J. Howard Jefferies, agency secre- 
tary; Wallace Boileau, assistant to the 
vice-president; Vincent B. Coffin, edu- 
cational director; E. Paul Huttinger, 
legal department, and J. A. Preston, 
agency department. John Marshall Hol- 
combe, Jr., of the Life Insurance Sales 
Research Bureau was also in attendance 
and assisted in conducting the meeting. 

Similar conferences have already been 
held in Philadelphia and Atlanta. The 
home office delegation will leave Chicago 
Friday night for Kansas City, where the 
next meeting will be held, and will go 
from there to San Francisco., 


Hawkeye Life Official Changes 


A. H. Blank was elected first vice- 
president of the Hawkeye Life of Des 
Moines at a meeting of the stockholders. 
A. R. Ingleman was reelected president. 
K. C. Mowrey was chosen second vice- 
president and G. S. McCarty was shifted 
from treasurer to secretary. B. B. 
Vorse will become treasurer and Eliza- 
beth Tipton will act as assistant secre- 
tary. Albert Penn and Charles E. Wil- 
son were elected directors. 





BANK OF ITALY BECOMES 
NATION-WIDE IN SCOPE 
(CONT'D FROM PRECEDING PAGE) 


nite arrangements will be made or not. 
Whatever plans be made, this new move 
of the Bank of Italy in purchasing con- 
trol of the second largest banking insti- 
tution in New York, tends to put the 
question on a national basis in the fu- 
ture. Heretofore the problem has been 
handled entirely in California, the local 
agents in that state having the coop- 
eration of the national organizations, 
but treating the matter as a local prob- 
lem. With the expansion of the bank, 
the problem may expand and in the 
future call for recognition as a national 
problem. 








not paving the way for the future of 
nonmedical selection.” 

For purposes of his paper he assumed 
a nonmedical selection age-spread from 
16 to 45 and quoted Maccabees statistics 
on rejection and mortality experience 
within the assumed nonmedical age 
limits. He said further that figures show 
that the funds some companies expend 
for medical examinations would more 
than pay for the extra mortality these 
companies would suffer if they operated 
on the nonmedical basis. He said it is 
his belief that nonmedical will reduce 
acquisition costs, that the work of field 
men will be simplified and speeded and 
that little more fraud will be practiced 
against insurers under the nonmedical 
than under the medical plan of selection. 
Legislation had no part in last week’s 
convention, which was informal. The 
next formal meeting will be held in To- 
ronto, Ont., Aug. 21. Toronto is the 
home of Sidney H. Pipe, president of the 





companies writing group insurance are 





OVERRIDE COMMITTEE 
ON KENTUCKY TAX BILL 


ADVERSE REPORT IGNORED 





Provides for Increase in Insurance Tax 
to Provide for Free School 
Books 





FRANKFORT, KY., March 1.—The 
action of the house of representatives 
in overriding the report of the commit- 
tee on insurance and placing on the cal- 
endar the Dorman bill to increase the 
tax on insurance companies doing busi- 
ness in this state has become the big- 
gest sensation of the session. It was 
charged on the floor of the house dur- 
ing the debate on the motion to over- 
ride the unfavorable report of the com- 
mittee that the entire strength of the 
Republicans and such Democrats as 
could be rallied to the administration's 
support were in the building and on 
— floor of the house lobbying for the 
bill. 

The vote to get the bill before the 
house, it is claimed by its opponents, 
is not a real test of the opposition to 
it. Its friends say that if they had 
strength enough to override the unfavor- 
able report of the committee they will 
have strength enough to pass the bill 
when it comes up. While it is believed 
now that the bill will pass the house 
it will likely have to pursue the same 
course in the senate, and there it may 
find stronger barriers. It required 51 
votes to get the bill into the calendar 
from the committee and the vote was 
57 to 35, six more than was needed. It 
cnly requires 51 votes at any time to 
pass the bill so that it looks as if it 
will have clear sailing in the house. 


For School Books 


The bill provides an increase from 2 
to 3 percent in the state tax on gross 
premiums in Kentucky by foreign insur- 
ance companies. The money derived by 
the state will be used to furnish free 
text books to the school children of the 
state. Representative Leon P. Lewis of 
Louisville told the house what the bill 
was and he hit the nail directly on the 
head. 

“This bill is just another indirect tax 
on the people of Kentucky,” Lewis said. 
“The money to pay the tax won’t come 
out of the insurance companies, but will 
be paid out of the pockets of Kentucky 
citizens. You are proposing to take 
away from citizens some of the funds 
they are saving for their widows and 
orphans if you pass this bill.” 

Dorman contended that he wanted the 
measure gotten before the house and 
not killed in the committee and there 
are a number of his friends who voted 
to override the committee’s report who 
will vote against the bill when it comes 
up for passage but it is believed not 
many. 





INSURANCE MEN FEATURED 
. IN HARTFORD C. OF C. SKIT 





“The Blots,” the annual novelty put 
on by the Hartford Chamber of Com- 
merce at its annual banquet March 1— 
a gridiron club affair—again found a 
group of active Hartford insurance men 
in the cast. The skit was again written 
by Samitel Ludlow, secretary of the reg- 
istered mail pool and former vice-presi- 
dent of the First Reinsurance. Winslow 
Russell, vice-president of the Phoenix 
Mutual Life, and Clarence T. Hubbard, 
assistant secretary of the Automobile, 
played the leading parts. Others who 
took a prominent part were Dan Frazier, 
agent of the Travelers, and Dr. George 
E. Tucker, agent of the New England 
Mutual Life. The affair was staged by 
James Clancy, radio director of the 
Travelers. Mayor N. C. Stevens, secre- 
tary of the Aetna Casualty & Surety, 
took a part. Philip Carlin of WEAF 





National congress. 


was master of ceremonies. 


SIGNAL HONOR IS PAID 
TO A. E. PATTERSON 


ESTEEMED BY ASSOCIATES 





Tendered Banquet by the Other Two 
General Agencies of the Penn Mutual 
in Chicago 





Stumes & Loeb and W. A. Alexander 
& Co., Chicago general agents of the 
Penn Mutual Life, gave a banquet Tues. 
day evening at the Edgewater Beach 
hotel in that city in honor of Alexander 
E. Patterson, one of the agency manp- 
agers of the Equitable Life of New York 
who has just been appointed general 
agent of the Penn Mutual Life at Chi- 
cago to succeed C. J. McCary, the vet- 
eran in the service who is retiring. The 
Penn Mutual Life regional conference 
was held in Chicago this week. The 
hosts invited all the visitors to the ban- 
quet and also extended invitations 
Chicago general agents of other com- 
panies, 

Charles B. Stumes presided as toast- 
master. At the speakers table were 
Arthur A. Loeb, J. A. O. Preus, Presi- 
dent W. A. Law of the Penn Mutual; 
Mr. Patterson, Hugh D. Hart, vice-presi- 
dent of the Penn Mutual Life; S. T 
Whatley, Chicago manager of the Aetna 
Life and president of the Chicago Life 
Underwriters Association; J. H. Jei- 
feries, agency secretary from the home 
office, and Mortimer Miller, general agent 
at Syracuse and a member of the board 
of directors. Mr. Whatley, Mr. Law, 
Mr. Hart, Mr. Preus, John M. Holcombe, 
manager of the Life Insurance Sales Re- 
search Bureau; C. M. Cartwright, Tu 
NATIONAL UNDERWRITER, and Mr. Patterson 
spoke. Mr. Law in his talk said that life 
insurance deals with real values, both 
economic and personal. He declared that 
men should be more interested in leav- 
ing a certain amount of income and 4 
certain amount of income and a certain 
amount of insurance. 


Patterson’s Career Reviewed 


Mr. Hart in reviewing Mr. Patterson's 
career said that he had served 13 years 
under the tutelage of Edward A. Woods 
of Pittsburgh. He was sent to New 
York to open a new office for the Equi- 
table Life and in three years was produt- 
ing $7,000,000. Then he was transferred 
to Chicago and took charge of an afency 
producing $10,000,000. In three years he 
increased this to $17,000,000. Mr. Hart 
said that life insurance impressed pru- 
dential and thrifty principles on a people 
that otherwise would be improvident. 








He declared it was a great stabilizing 
force and creates economic independence. 

Mr. Holcombe related the early days 
of his organization saying that many 
thought that life insurance companies and 
general agents would not divulge thei 
secrets. He said that he had found this 
to be untrue. People are desirous 0! 
helping the general cause in every pos 
sible way. Mr. Holcombe called attet- 
tion to Mr. Patterson’s planning ahead 
He said that his program for 1928 was 
mapped out in 1926 and 1927. Mr. Pat: 
terson stated that the buying power 
Chicago is tremendous. 


Plan for Commissioners’ Meeting 


Commissioner Clarence C. Wysong % Ff 


Indiana spent Thursday of last week # 
West Baden, Ind., with Jesse G. Read 
Oklahoma commissioner and chairma! 
of the executive committee of the N* 
tional Convention of Insurance Commis 
sioners, arranging for the mid-ye 
meeting of the executive committee 
This meeting will be held ‘in the firs § 
week of June, -probably, as the com p 
mittee on blanks will not likely be ready 
before that time. The prospect is tht 
quite a gumber of members other thar } 
those on the executive committee W" J 
attend. One of the main topics that w” 
be considered will be unauthorized ™ 
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RESEARCH BUREAU’S 
FIGURES SHOW GAIN 





Reporting Companies Record 
Total of $609,228,000 of New 
Business in January, 1928 


IS 1 


INCREASE PERCENT 


Some Sections of Country Show Slight 
Decline from First Month 


of Last Year 
HARTFORD, March 1.—Figures of 
e Life Insurance Sales Research Bu- 


reau, representing the experience of 81 
companies having in force 90 percent of 
the total ordinary life insurance out- 
standing in United States legal reserve 
companies, show gains in most parts of 
the country for January production. 

The sales of ordinary life insurance 
compare favorably with the records of 
last january. In all, $609,228,000 
sold in the United States in that month 
by reporting United States and Cana- 
dian companies. This is a gain of 1 per- 
cent over the production of last January 
and is shared by most sections of the 
country. The gain for the 12 months 
ended Jan. 31, 1928, also amounted to 
1 percent. 


was 


New England Shows Gain 


The New England states showed ex- 
cellent records for the first month of 
the year with a gain of 10 percent over 
last January’s records. Connecticut and 
New Hampshire led the section with 
monthly gains of 21 percent and 18 per- 
cent. For the 12 months just ended, this 


section increased 1 percent over sales in | 


the preceding 12 months. 

Sales in the middie Atlantic section 
are practically identical with last Janu- 
ary’s volume. New York gained 1 per- 
cent for the month but sales in New 
Jersey and Pennsylvania fell off slightly. 
\ 2 percent increase is.reported for the 
12 months just ended over the same pe- 
riod last year, 

Ohio the only state in the east 
north central section to record increased 
production over last January. A gain of 
3 percent is reported for the 12-month 

(CONTINUED ON PAGE 724) 
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DETROIT Is PLANNING 
“BEST CONVENTION EVER” 


NAME COMMITTEE CHAIRMEN 


Ernest W. Owen, General Chairman, 
Announces Aids for Handling Life 
Underwriters’ Meeting 


DETROIT, March 1.—Life insurance 
men in Detroit are working as a unit 
to make the annual convention of the 
National Association of Life Underwrit- 
ers here in September the most success- 
ful gathering the organization has ever 
held. Ernest W. Owen, Detroit man- 
ager for the Sun Life of Canada, who 
is general chairman of the convention 
a, says that in all his experi- 
ence he has never seen as great a spirit 
of cooperation and willingness to aid in 
any way as exists among the life under- 
writers of Detroit. Mr. Owen himself 
is especially well qualified to undertake 
the supervision of the complex details 
involved in preparing for the National 
association meeting and has surrounded 
himself with a corps of assistants who 
are bringing to the task the same enthu- 
siasm that he has already manifested. 

Committee Heads Named 


Announcement of the chairmen of the 





various convention committees was 
made this week by Mr. Owen as fol- 
lows: 

Attendance—Edwin W. Baker, Aetna 
Life. 

Finance—John G. Morey, Phoenix Mu- 
tual Life. 

Program — Robert Ryan, Equitable 
Life of New York. 

Publicity—John T. Winship, Equitable 
of New York. 

Transportation—wW iil S. Reeve, Union 
Central Life. 

Open Session—J. Fred Lawton, Con- 
necticut Mutual Life. 

Reception—Norton Ives, State Mutual 
Life. 

Entertainment—Don McKinnon, De- 


troit Life. 


Golf—Nathaniel Reese, Provident Mu- 
tual Life. 

Registration—John W. Yates, Massa- 
chusetts Mutual Life. 

Banks and Trusts—Harry T. Miller 

Radie—A. IF. Ballou, Mutual Life of 
New York. 

Reservations, Hotels—Guy A. teem, 
Canada Life. 

Blind Underwriters — Ellsworth G. 
Smith, Mutual Life of New York. 

Women Underwriters—Mrs. P. O. Alt- 


|} man, Sun Life of Canada. 


| Mutual Life 
| Mich, 


Ladies Entertainment—Mrs. Ed Baker. 
State Committee—H. Wibirt Spence, 
of New York, Grand Rapids, 


LIFE INS URANCE ‘EDITION 
| BANKS UNINTERESTED 











IN INSURANCE SELLING 


OFFICER SPEAKS AT MEETING 
Leroy A. Mershon of American Bank- 
cs Association Addresses Chi- 
cago Life Underwriters 


“Hundreds of banks and trust com- 
panies holding membership in_ the 
American Bankers Association are not 
in the least interested in selling insur- 
ance of any kind,” said Leroy A. Mer- 
shon, former secretary of the trust 
company division of the American 
Bankers Association, in his address be- 
fore the last of a series of life trust 
meetings sponsored jointly by the Chi- 


Life 
rrust 


cago Association of 
and the Northern 


Chicago. 
Mr. Mershon 


Underwriters 
Company ol 


said that a large num- 
ber of the smaller banks in the country 
cannot pay their officers a salary suf- 
ficient to provide a good living and that 
therefore the officers are in a number 
of cases almost compelled to sell insur- 
ance or engage in some other line of 
business to piece out their incomes. 
He said that most bankers and trust 
men, however, have more than enough 
to do in caring for their bank clients 
and could not be interested in any kind 
of part-time insurance selling offer. 
For the rest Mr. Mershon’s address 
was given over to a discussion of wills 
and various kinds of trust arrange- 
ments. He stated it as his belief that 
every man should make a will but that 
no life underwriter should either assist 
his clients in drawing their wills nor 
write them for the clients. He stated 
that he was very much _ disappointed 
with the late Judge Gary’s because it 
up negative tendencies in the minds 
those named in it, 
Under the trust heading 
comprehensive explanation 


set 
of 
made a 

funded 


he 
of 


and unfunded trusts and revocable and 
irrevocable trusts felling his hearers 
what each kind of trust will do and 
when onc advisable or inadvisable, ac- 
cording to the assured’s financial and 
domestic circumstances. 
Names Field Supervisor 

C. C. Smith, formerly secretary and 
organizer of the Republic Mutual Cas- 
ualty of Des Moines, has joined the 
Sentinel Life of Kansas City as field 
supervisor for both the life and accident 
and health departments. He will have 


headquarters at the home office. 
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GUARANTY LIFE HAD 
BIG ANNIVERSARY 


Davenport Company Celebrates 
Its Silver Jubilee with Appro- 
priate Ceremonies 


HAD BRILLIANT BANQUET 


Distinguished Men from Its Home City 
and Elsewhere Pay Tribute to 
Successful Company 


The citizens of Davenport, Ia., hon- 
ored the Guaranty Life this week, its 
officers and directors. It was its 25th 


The 


Feb. 22, 


anniversary. general agents were 
called in for an intensive three 
days’ schooling. Vice-President and Gen- 
cral Manager Lee J. 


Dougherty was in 


| charge the first day and Saturday morn- 


| who 





The policy contracts were studied 
Mansur B. 
Oakes of Indianapolis conducted a gen- 
eral agency school. During these two 
days at certain hours the general agents 
canvassed the business men of Daven- 
port for life insurance, resulting in $250,- 
C00 being written. The Davenport pa- 
pers carried advertisements relating to 
the Guaranty Life. One of the inter- 
esting advertisements conveyed the felici- 
tations of the Register Life of Daven- 
port. 


ing. 


analytically. Two days 


Homecoming Day 


Monday was homecoming day, when 
not only the general agents, but the lead- 
ing soliciting agents were called in. Mr. 
Dougherty was in charge of the business 
sessions both Monday and Tuesday. At 
noon Monday the agents were dined at 
the Chamber of Commerce rooms and 
addressed by Secretary Claris Adams oi 
the American Life Convention. The Ro- 
tary Club luncheon the same noon was 
given over to Mr. Dougherty. The 
members of the Davenport Life Under- 
writers Association and the Boy Scout 
council were present as the guests of the 
Guaranty Life. Sitting at the head of 
the table of the Boy Scout council was 
Walter W. Head, president of the 
Omaha National bank, former president 
of the American Bankers Association, 
international president of the 
Boy Scout organization and is chairman 
of the International Rotary Boys’ work 
committee. Mr. Head was present to do 
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Tripled His 
Production 


The following letter from Mr. John B. Redwine, 
our agent at Indianapolis, speaks for itself: 


“I just want to write you regarding your sales talk 
and illustration blank on the Endowment at 60 and 
65 contract. I would like you to know that it has 
enabled me to just about triple my production.” 


The agent who desires to be successful must plan 
his work. The agent who strives to give com- 
plete service to his clients approaches his prospect 
with a knowledge of that prospect’s needs and a 
prepared presentation. 


Aiding our men to become professional under- 
writers who study their business and make their 
approach and presentation in an efficient manner, 
thus assuring them ultimate success, is another 
feature of our broad service to agents. 


Pan-American Service includes— 
Educational Course 
Sales Planning Department 


Unexcelled Life Policies 
Substandard Policies for Under-average Lives 


Child’s Educational Endowment 

Group Insurance 

Combination Life, Accident and Health Policy 
All forms of Accident and Health Policies 


We have several attractive openings for men who 
are not at present attached and who measure up 
to Pan-American ideals. 


Address " 


J 


E. G. Simmons, Vice-President and General Manager 


PAN - AMERICAN 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 
Crawford H. Ellis, President 
































UNDERWRITER 
honor to Mr. Dougherty and the Guar- 
anty Life. 

Speakers at the Luncheon 


Mr. Dougherty presided during the 
luncheon and introduced as speakers, Mr. 
Head, Claris Adams, O. J. Arnold, presi- 
dent of the Northwestern National Life 
of Minneapolis, and president of the 
American Life Convention; J. B. Rey- 
nolds, president, Kansas City Life; F. I. 
McGraw, secretary Bankers Life of Des 
Moines; W. F. McAllister, general coun- 
sel, Kansas City Life and chairman of 
the legal section of the American Life 
Convention and C. M. Cartwright of 
Tue Nationa UNperwrirer. Mr. Head 
has just been elected as a director of 
the New York Life. He is a director of 
the Videlity & Casualty. 


Banquet Program 


At the banquet in the evening there 
were present the business and profes- 
sional men of the community, a number 
of people from a distance, all doing honor 
to the Guaranty Life. August E. Stef- 
fen, the veteran president of the Guar- 
anty Life, introduced Mr. Dougherty 
who had charge of the proceedings. 
Mayor Louis E, Roddewig of Davenport 
conveyed the greetings of the city. A. E. 
Carroll, general counsel of the company, 
was a speaker. Claris Adams in his 
talk laid stress on the fact that life in- 
surance is a serious business. Life in- 
surance men, he said, sell the integrity 
of the institutions they represent. Insur- 
ance Commissioner Ray Yenter of 
Iowa said that the commissioner was 
given judicial, legislative and administra- 
tive power. He sees a greater future 
for life insurance, a bigger development 
than there has been even in the golden 
days of the last 10 or 15 years. 


Other Speakers 


Other speakers were John Hogan, of 
Chicago, vice-president of the Con- 
tinental & Commercial Bank of that city, 
J. C. McCarthy of Rockford, IIL, the 
publicity man for the furniture people of 
that city who was formerly secretary of 
the Davenport Chamber of Commerce; 
F. Kaufman, president of the American 
Commercial & Savings Bank; Secretary 
Walter F. Meiburg of the Guaranty Life; 
Lewis Bein, president of the Davenport 
Chamber of Commerce who is cashier 
of the American Commercial & Sav- 
ings Bank; Walter W. Head, president 
of the Omaha National Bank; O. J. 
Arnold, president of the Northwestern 
National Life; W. J. Moriarity, general 
agent of the Guaranty Life of St. Louis; 
Dr. W. L. Allen, medical director, J. B. 
Reynolds, president, Kansas City Life 
and C. M. Cartwright of THe NATIONAL 
Unperwriter. Mr. Head and Mr. Arnold 
made talks over the radio at 10:00 o'clock. 


0. J. Arnold’s Address 


Mr. Arnold in his talk at the banquet 
said that three-fourths of the entire life 
insurance in force is carried by people in 
America. He referred to Iowa as the 
home state of many companies that are 
well managed and are attracting atten- 
tion. He asked what is the best com- 
pany. He said that the best company 
cannot be judged by size, age or location. 
Thus one company is not the best com- 
pany for every agent or every person. 
The legal standards and provisions are 
the same. The variation in cost is a 
minor factor. Life insurance, Mr. Ar- 
nold said, does not sell itself. It needs 
the personal persuasive power of agents. 
He said the best company for a man 
buying insurance is that one whose 
agent has sought him out and gets him 
to insure. 


Solidity of Old Line Insurance 


Mr. Head called attention to the sol- 
idity of old line life insurance. He said 
agents need not hesitate these days to 
approach people and point out the bene- 
fits of life insurance. In this work he 
said agents are not only serving them- 
selves, but they are contributing much 
to build something worth while. 

At the business meeting Mr. Dougher- 
ty stated that the legal reserve system 
is a mighty strength in itself. He de- 


(CONTINUED ON PAGE 26) 
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NORTHWESTERN MUTUAL'S 
CONVENTION PLANS MADE 





MEET JULY 23-25, MILWAUKEE 





General Outline of Program to Be Fol. 
lowed Announced Following Meet- 
ing of Agents’ Association Officers 


MILWAUKEE, March 1. — Prelimi- 
nary plans for the annual meeting of the 
Association of Agents of Northwestern 
Mutual Life here July 23-25 were made 
at the home office last week by officers 
of the association. The slogan of the 
meeting this year will be “Capitalizing 
Our Strength.” Home office speakers, 
agents and policyholders will speak on 
this subject from various viewpoints, 

This keynote will be sounded on the 
first morning by President W. D. Van 
Dyke. Tuesday morning the history oj 
the company with all the human ip- 
terests which have been put into it will 
be given by Percy H. Evans, actuary. 
Vice-president M. J. Cleary will be on 
the program at this session, and the 
awards to agents are to be presented. 

The policy contract of the compan 
will be the principal subject on Tuesday 
afternoon. This will be handled by a 
policyholder, an agent and a home office 
representative. The final session will be 
built around the individual agent and 
what the slogan means to him. The 
mechanics of building man-power and 
the great place man-power plays in the 
life insurance business will be discussed 
by W. Ray Chapman, assistant superin- 
tendent of agencies. Norman Hill, Wil- 
liamsport, Pa., one of the outstanding 
agents of the company, will close the 
meeting with an address. 

An innovation this year will be an ex- 
cursion on Lake Michigan Monday aifter- 
noon. It is the plan to go to Sheboygan, 
north of Milwaukee, where a barbecue 
will be staged, returning to Milwaukee 
in the evening. A boat has been chart- 
ered already for the trip. Harry French. 
general agent at Madison, Wis., and 
vice-president of the Association 0! 
Agents, is chairman of this part of the 
entertainment and on his committee are 
M. Carroll of the Cameron & Carroll 
general agency, Oshkosh, Wis., E. ¢ 
Bryan, district agent at Sheboygan, and 
Ray Loring, Milwaukee, secretary-treas- 
urer of the association. The annual 
banquet will be held Tuesday evening. 


JOINT MEETING IS PLANNED 





Staffs of Chicago General Agencies of 
Connecticut Mutual Life to 
Assemble March 14 





The three Chicago general agencies © 
the Connecticut Mutual Life will holé 
in Chicago a joint agency meeting 
March 14, at which five representatives 
of the home office will be present. 
three Chicago offices are headed 
Louis J. Fohr, Samuel T. Chase and 
Williamson & Wellbeloved. The home 
office men who will address the asset 
bled staffs of the agencies are: 
Holderness, superintendent of agencies: 
F. O. Lyter, assistant superintendent 
agencies; H. M. Chandler, secretaty 





Owen Morgan, assistant secretary; E. © 
Sparver, supervisor of publications. ; 

The three agencies are in a contest I 
January and February paid- -for produc 
tion. The winning agency will receit* 
a cup presented by Agency Superintené- Fe 
ent Holderness. The presentation ¥" § 
be made at the March 14 meeting. he 
hotel at which the meeting is to be he 
has not yet been announced. 





Mid-West Life 

Through a_ typographical error ° 7 
recent article stated that the rejections © 
the Mid-West Life of Lincoln were # 
percent of the total, This should ha) 
read 4.4 percent. 
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NOW ALL COMPLETED 





CALDWELL COMPANIES UNITE 
Inter-Southern Life Takes 
Over Business and Assets of Cotton 
States, North American National 


Formally 


LOUISVILLE, March 1.—The Inter- 
Southern Life announces that it has 
completed negotiation for reinsurance of 
the business of the North American Na- 
tional Life of Omaha, and the Cotton 
States Life of Nashville. The company 
materially enlarges its territory and adds 
$25,171,558 to its total insurance in 

ee; increases its assets by $3,367,560, 
ind brings into the Inter-Southern family 
0,000 additional policyholders. 


Companies That Are Absorbed 


he Cotton States Life began busi- 
ess in 1913 and showed $10,158,437 of 
ordinary life in force at the close ol 
1927. It is licensed in Alabama, Arkan- 
sas, Kentucky, Mississippi, Tennessee 
ind Texas. 

Che North American National has a 
vestern territory, embracing Arkansas, 
lowa, Kansas, Missouri, Nebraska, Ten- 
vessec, Oklahoma and Oregon. It was 
yunded in 1906 and at the close of 1927 
had $15,013,121 of ordinary life in 
lorce 

[he insurance commissioners have all 
wreed to the merger. Most of the as- 
sets have been brought to Louisville, and 
it is now merely a question of putting 
the companies together, and getting 
verything to running smoothly. 


Assumption Agreement Certifiente 


\t the present time the officers are 
getting up an assumption agreement cer- 

cate, to be mailed to policy holders 
ind attached to Cotton States and North 
\merican National policies, to show that 
the contract has been assumed by the 
Inter-Southern. 

Che Inter-Southern in connection with 
the deal increased its own capital from 
$750,000 to $1,250,000. For the Cotton 
States and North American National 
jointly it turned over 299,816 shares of 
Inter-Southern stock, of the par value of 
$1 a share, but on a trading basis of 
$3.50 per share, instead of $3.25 a share, 
as at first discussed, due to Inter-South- 
ern stock having advanced until it is 
now quoted at $4 a share. 

From the increase in capital the com- 
pany will have about 200,000 shares of 
stock, which will later be marketed. 
When details are completed the com- 
pany will have capital of $1,250,000; sur- 
lus of probably a little over $1,000,000; 
nsurance in force of approximately $150,- 
000,000, and approved assets of $18,000,- 
WOO 


Denies International Will Move 


W. F. Grantges, vice-president and 
general manager of agencies for the In- 
ternational Life, at a dinner given by 
Zach H. Hughes, manager of the St. 
Louis agency, denounced as maliciously 
talse a persistent rumor that the home 
omices of the International Life would 
be removed from St. Louis. 

He said that the company is now 
seeking a site for a large home office 
uilding in St. Louis and that plans are 
= being discussed of the erection of 
the most modern life insurance building 





in the United States within the next 
lew years, 
Writes Family Policy 
- 


lhe Western States of Clayton, Mo., 
‘S Writing group insurance for a family. 
“or instance, it will issue a policy cov- 
‘ring a man age 35 and his wife age 30 
ind five children for $39.30 a year. It 
will msure the man for $1,000, the wife 
or $1,000 and the five children for 
‘mounts grading up to $200 each. The 
whole group is insured in one policy. 





LIFE 


UNITED STATES COURT 
DISMISSES OHIO CASE 


NOT A FEDERAL QUESTION 


Companies Question the Authority of 
Insurance Commissioner to Investi- 
gate Compensation of Employes 


WASHINGTON, D. C., March 1 
The United States Supreme Court has 
dismissed, as presenting no substantial 
federal question, the appeal of the Na- 


tional Mutual and the Celina Mutual 
Casualty from a decision of the Ohio 
courts upholding the authority of the 


superintendent of that 
state to withhold his approval of com- 
panies paying what he deemed excessive 


compensation to officers or agents. 


Insuratice or 


Question Authority 


‘d the author 
the superintendent to inquire into 
the imternal management of insurance 
companies to determine what he consid- 
crs reasonable compensation of agents 
ind officers and his power to revoke or 
reiluse his license of a company which 
has paid or is paying compensation 
believes excessive. It was 
claimed that the exercise of this author- 


Che companies question 


itv ol 


which he 


and immunity 
tution. 


NORTHWESTERN MUTUAL 
JUNIOR OFFICERS MEET 
MILWAUKEE, March 1.—Junior of- 
the Northwestern Mutual Life 
held a dinner-meeting last week which 
was the nrst of a series. Che 





hieers ot 


tion ot a ditterent department. rhe 
medical department had charge of the 
lirst program and the legal department 
vill conduct the next one. 
Dr. D. E. W. Wenstrand, 
medical director, was toastmaster. He 
read an inspiring message from Henry 


recuperating from a long illness at Ashe- 
ville, N. C. 
the medical department personnel and 
history was given by Dr. G. A. Harlow. 
Dr. William Thorndike read a paper 
written in tree verse, telling of the rela- 
tion ot the medical department to every 
other department of the company. Dr. 
es 
during the World War, related his ex- 
periences overseas in the medical de- 
partment, and Dr. A. W. Sivyer told of 
his experiences in a base hospital in 
France. 





Wysong Warns Companies 


statements of com- 
files 


Some 200 annual 
panies were still missing from the 
of the Indiana insurance department on 
Monday of this week. March 1 was 
the deadline for the filing of statements 
and Commissioner Wysong sent tele- 
grams to all companies that had not re- 
ported last Saturday warning them that 
the $100 a day penalty will be strictly 
enforced this year against those 
panies whose statements were not in by 
March 1. 

Mr. Wysong, in commenting on the 
situation, said: “I had the statute 
amended a year ago to give the com- 
panies two morths leeway and I see no 
reason why they should not pay the 
penalty if they do not live + to the more 
liberal provision.” 





Will Advise High School Students 


W. G. Alpaugh, vice-president of the 
Inter-Ocean Casualty, and L. D. Drewry, 
manager of the Mutual Benefit Life 
office in Cincinnati, have been appointed 
on a committee of citizens to advise 
with high school students as to voca- 
tions. Mr. Alpaugh, who studied forestry 
while in college, is to advise with stu- 
dents on that vocation and Mr. Drewry 
will be the insurance adviser on the 





com- | 


program | 
at cach meeting will be under the direc- | 


assistant ! 


I, Tyrrell, legislative counsel, who is | 


An interesting account of | 


Gilchrist, who served as a major | 





committee. 
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ty was in conflict with the due process | 
provisions of the consti- | 
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NORTHWESTERN NATIONAL 


STRONG 









nother Leader On 


Northwestern 
National's Board 





O the leaders of finance, of transporta- 
tion, and of the lumber and flour indus- 
tries, who are members of the board of 
National 


ader in the 


directors of the Northwestern Life, 
added the name of a le 


Fred C. Van 


Van Dusen-Harrington Com- 


has been 


vrain business. Dusen, vice- 
president of the 
has been elected to fill the vacancy cre- 
B. F. Nelson. The Van 


Dusen-Harrington Company is one of the larg- 


States 


pany, 


ated by the death of 


est grain firms in the United one 


which has been a large factor in the grain busi- 


ness since the Eighties. 


B. F. Nelson, whom Mr. Van Dusen suc 
ceeds, was a veteran lumberman and manu- 
facturer who had served actively and faith- 


1905. + He 


died after a life of great accomplishment both 


fully on the Company’s board since 


in the field of business and in community serv- 


ice. 
There remain on Northwestern National's 
board three men who have served the Com- 


pany for the same period as did Mr. Nelson 
They are FF. A. Chamberlain, chairman of the 
committee of the First National 
\V. Decker, president of the North- 
National 


president of the “Soo” Railway. 


executive 
> 
> 


ank; FE. 
western Bank; and C. T. Jaffray, 

\Vhenever a vacancy on the board of direc- 
tors of this Company has occurred, it has al- 
ways been filled by a man of large affairs, inde- 
acknowledged high 
Theodore 


National 
Carpenter, president Shevlin, Car- 


pendent judgment and 


standing. The other directors are: 
\Wold, vice-president Northwestern 
Bank; E. L. 
penter & Clarke Company; A. F 
treasurer Pillsbury Flour Mills Company; T. 


Pillsbury, 


I’, Wallace, president of the Farmers and Me- 
chanics Savings Bank, and O. J. Arnold, presi- 


dent Northwestern National Life. 
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8 THE NATIONAL UNDERWRITER 
NEW POLICY BOOSTING NEW YORK DEPARTMENT NEW OMAHA COMPANY IS CHARLES A. MOORE IS 


FIGURES OF HOME LIFE 


BIG GAINS IN NEW BUSINESS 





Average Policy Size Also Materially In- 
creased Both for Preferred Life 
Form and General Average 





NEW YORK, March 1.—Early re- 
ports from the head office of the Home 
Life of New York indicate that the com- 
pany’s business is more than fulfilling 
the anticipations of the officers as ex- 
pressed at the agency conference the first 
of the year. New business is expanding 
in unprecedented proportions and, in 
spite of a general blowing up which has 
been felt by others, the Home Life is 
reporting gains of from 60 percent to 
100 percent in new business. The spe- 
cial preferred risk policy which the com- 
pany promulgated last fall has found a 
tremendous demand and about 64 per- 
cent of the company’s business is now 
on that form. 

Business Is Doubled 


Despite a week lost from field work 
in January while the general agents and 
leading producers were in attendance at 
the home office conference, the January 
total of new paid-for business showed an 
increase of 61 percent over that of the 
same month last year. In January a 
new record production was reported. In 
February even that record has been 
passed and on the issued basis the com- 
pany has more than doubled last year’s 
February record. On the paid basis 
there is a gain of over 62 percent. 

Policy Size Increased 

Results thus far this year indicate that 
the company’s desires and hopes regard- 
ing policy size have been more than ful- 

(CONTINUED ON PAGE 24) 





WILL WIND UP BUSINESS 


LIQUIDATION ORDER IS ASKED 





Majority of Members of Telegraph & 
Telephone Life Association Agree 
—Consent to Plan 





Attorney-General Albert Ottinger of 
New York has asked for an order di- 
recting Superintendent Beha to liqui- 
date the business of the Telegraph & 
Telephone Life Association, the home 
office of which is at 195 Broadway, New 
York. The court application is based 
on consent of a majority of the members 
that the association be placed in liquida- 
tion . 

The association, at its own request, 
was recently examined by Warren T. 
Gray, an official examiner of the New 
York department. His report shows the 
association has assets of $239,309 and 
liabilities of $21,042. The excess of as- 
sets over liabilities is $218,266. 

The association started business in 
1867 as the Telegraphers Mutual Bene- 
fit Association. Its present name was 
adopted in 1913. Membership was lim- 
ited to persons employed in the tele- 
graphic and telephonic service of the 
United States. 
proximately 1,000, of whom 64 percent 
are more than 65 years old. From 1868 
to 1921 the annual cost of $1,000 of in- 
surance was approximately $14. Since 
1921 the annual cost has been $48, but 
this has not been sufficient to pay losses 
and expenses. The association was 
compelled to use $30,000 of its reserves 
for this purpose. 


Prudential Agency Meeting 


The annual agency convention of the 
Prudential will be held April 16-19. 


Membership now is ap- | 


TO HAVE MORE BALLAST 





MAKE CAPITAL HALF MILLION 





Stockholders of Union Pacific Assurance 
Vote Increase—Has Written $2,295,- 
763 Since June 1, 1927 





By a vote of stockholders, capital 
stock of the Union Pacific Assurance of 
Omaha has been increased to $500,000, 
with paid-in surplus of $250,000. 

The company started writing insurance 
June 1, 1927, and since that time has 
written $2,295,763 of paid business, H. 
A. Wolf, president, reported to stock- 
holders at a recent meeting. Starting 
12th in age among Nebraska companies, 
the Union Pacific Assurance is now sev- 
enth in production of business and plans 
to extend its activities to other states. 
Original capital of the company has all 
been subscribed, Mr. Wolf reported, and 
it now has an undivided surplus of $46,- 
800. 

H. A. Wolf is president of the com- 
pany; Henry Monsky, vice-president; H. 
H. Auerbach, treasurer; John A. Farber, 
secretary and general manager. 


Ashman Assistant Actuary 


Carl R. Ashman has been elected an 
assistant actuary of the Reliance Life of 
Pittsburgh. He has been in the actuarial 
department in the home office since Aug. 


1, 1927, when he went to the Reliance 
Life from one of the large Canadian 
companies. He has been engaged in 


actuarial work for more than seven years 
and is a fellow of the Actuarial Society 
of America. 





The increase in the volume of busi- 
ness of the Reliance Life has made 
necessary this addition to the executive 
| staff of Actuary J. N. Jamison. 





PRESIDENT OF LIBERTY 


—— — 


HAS BEEN ITS VICE-PRESIDENT 





New Head of Topeka Company Has 
Had Interesting Career in Life 
Insurance Business 





Charles A. Moore, vice-president and 
manager of the Liberty Life of Topeka, 
has been elected president. Wilder S. 
Metcalf has been the president. 

Mr. Moore has had an interesting ex- 
perience in life insurance. He served 
the Equitable Life of New York as gen- 
eral agent in Kansas for 11 years. He 
was secretary and agency director of the 
Globe Life which merged with the Con- 
tinental Life of St. Louis. Then he was 
state agent for the Northwestern Na- 
tional Life of Minneapolis. He was one 
of the principal factors in the organiza- 
tion of the Kansas Life Underwriters 
Association which is now the Topeka 
Life Underwriters Association. He was 
its first secretary and later served as 
president. For a number of years he 
was a member of the executive commit- 
tee of the National Life Underwriters 
Association from Kansas. Since Jan. 1, 
1919, his entire time has been devoted to 
the management of the Liberty Life. 


Occidental Life Statement 


The annual statement of the Occiden- 
tal Life of Los Angeles shows assets 
$13,404,471, capital $500,000, net surplus 
$233,138, assigned surplus $273,927, sur- 
plus to policyholders $1,007,066, life pre- 
mium income $3,232,575, accident pre- 
mium income $284,145, total income $4,- 
756,291, new life insurance $21,363,287, 
insurance in force $106,176,694. The 
Occidental Life is one of the growing 
coast companies that is a credit to the 
business. It is a well managed insti- 
tution. 





Cultivate Your 

















Ow2Slowers 


build schools, 


we serve. 








Life Insurance Company 


H. K. Lindsley 


PRESIDENT 


VICE PRESIDENT 





Be instrumental in 
helping your commun- 
ity. Improve its roads, 


and make public 
improvements. 


Our representatives are 
a factor in local prog- 
ress—they bank locally 
and we make our invest- 
ments in the territory 


J.H. Stewart Frank B. Jacobshagen 
SECRETARY 


WICHITA, KANSAS 


bridges, 






















Ear 


BIC 


New 


inter 
give! 
of t 
Bost 
serie 
New 





New 
thon 

from 
own 

has n 
meth¢ 
lines 

create 
case ¢ 
indivi 
new | 
an al 
is an 
fact t 
the he 
agenc 


this ¢ 


Mr. 
insura 
proves 
merch 
is son 
ness j 
Partici 
now 
need 
cross- 
the cx 
be un 
betwer 
Sive n 
cent a 
years 
somew 
60 per 
who s 
or whe 

In y 
compa 
those 

















March 2, 1928 








LIFE INSURANCE EDITION 















TELLS OF EFFECTIVE 
USE OF MAIL SELLING 


Earl G. Manning Analyzes His 
Methods of Solicitation in 
Boston 


BIG VOLUME IS PRODUCED 


New York Agents Are Told of Methods 
That Work in This Intensive 
Campaign 


NEW YORK, March 1.—‘“Direct by 
Mail Solicitation” was the subject of an 
interesting discussion of selling methods 
given by Earl G. Manning, general agent 
of the John Hancock Mutual Life at 
Boston, speaking before the last of the 
series of money making sales talks in 
New York, under the auspices of the 





EARL G. MANNING 


New York Life Underwriters Associa- 
tion last week. Mr. Manning spoke 
from personal experience and used his 
own material to illustrate his talk. He 
has made a success of the direct by mail 
method and has written tremendous 
lines of business through the openings 
created by mail. As he cited case after 
case of certain circulars or booklets that 
individually produced several millions of 
new business, it was apparent that he is 
an authority on this subject. That he 
is an authority is also evident by the 
fact that he is called into conference by 
the head offices, advertising groups, and 
agency departments for consultation on 
this question. 


Need Better Merchandising 


Mr. Manning suggested that the life 
insurance business could be vastly im- 
Proved today by an improvement in its 
merchandising methods. He said that it 
is somewhat behind other lines of busi- 
ness in this connection and that this in 
particular is one avenue of improvement 
now open before the business. The 
need for it is evident. He said that a 
cross-section of the general agencies of 
the country showed only 15 percent to 
be under the guidance of general agents 
between 30 and 50 who are real aggres- 
sive men who can build. Some 25 per- 
cent are led by general agents over 50 
years old and whose aggressiveness has 
somewhat dimmed and the balance of 
60 percent is made up of general agents 
who should never have been appointed 
or who are inefficiently placed. 

In view of this, it is evident that the 
Companies will focus their attention on 
those men who “have the stuff.” The 








others will be carried along in the cur- 
rent. Those in the business who are 
invoking new methods and efficient 
methods are those to whom the greatest 
return will come. 


Effective Use of Mails 


Turning to an individual case, Mr. 
Manning cited a booklet on business in- 
surance which he and some others in 
Boston recently circulated. A group col- 
lected a list of 4,000 prospects, Boston 
business concerns which appeared to be 
candidates for good lines of life insur- 
ance. It was decided to send an intro- 
ductory letter on business good will and 
a business “will,” in this letter offering 
a booklet on the subject. As a sample, 
a preliminary letter was sent to 500 men 
on a Tuesday. By Thursday morning 
85 replies had been received. These were 
distributed among 30 agents and the 
work was undertaken. That first week 
$800,000 of business was written directly 
from these leads. In addition over $1,- 
000,000 of business was lost to other 
agents of other companies, through poor 
approaches or delayed approaches, the 
interest aroused by the letter having 
created business that went into other 
channels. In the first circulation of 
these 4,000 men, they received 1,190 re- 
plies, and in the period from May to 
December of that year, $3,000,000 of 
business was placed on that letter. The 
business was of an excellent quality, 
averaging $40,000 to the case. In the 
second year the entire list was circular- 
ized again and 1,000 replies were re- 
ceived from the remaining 3,000. Still 
again the unsold cases were solicited, 
and the final returns of three circulariza- 
tions showed 3,200 replies out of 4,100 
names and a total business of $7,500,000. 
To indicate that it was not only a local 
proposition, the letter was tried out in 
Worcester, Mass., and in four months 
the Worcester agents placed $780,000 
business with this introduction. Since 
then it has worked in other sections 
also. 

Other Plans Cited 

In another campaign, devoted to per- 
sonal insurance largely, Mr. Manning 
used a booklet, “A Satisfied State of 
Mind,” this being an analysis of his own 
$100,000 life insurance. The same 
method was used, a letter offering a 
booklet on the subject. Some 1,500 of 
the letters were sent out and 18 percent 
replied. He wrote 149 cases for an aver- 
age policy of $9,400. This same letter 
and booklet was used in Los Angeles 
and in a few weeks 300 letters secured 
$150,000 of personal insurance. 

Another booklet offered was an anal- 
ysis of the shrinkage of an estate in pre- 
senting an appeal for the life insurance 
trust. The $1,000,000 shrinkage of Theo- 
dore Roosevelt's estate was the example 
used in the booklet. There was wide- 
spread interest in this booklet and as a 
result Mr. Manning himself wrote $800,- 
000 of business and his agents closed 
with him $1,600,000 of new business. 

The use of subjects which will arouse 
the interest of the prospect is of prime 
importance and for his next subject in 
his direct by mail campaign Mr, Man- 
ning turned to one which had been in 
his mind for several years and one on 
which he had made a thorough analysis. 
He had always questioned the exact fig- 
ure to quote when asked by a prospect 
how much of his income a young man 
should save, including life insurance pay- 
ments. Not knowing the correct answer 
and seeing that no one else knew the 
correct answer, he began to study the 
field and for four years asked- every 
prospect and policyholder for his indi- 
vidual analysis of this matter. As a re- 
sult he had 3,000 cases of expenses and 
savings upon which to base a statistical 
study. The conclusions drawn from 
this study were. of such widespread in- 
terest that one of the Boston papers 
devoted an entire page to its presenta- 
tion and Mr. Manning received corre- 
spondence from all parts of the world 
regarding it. This was drawn up in 
booklet form and offered in a letter sent 
to a select list of Boston prospects. Mr. 
Manning sold nearly $3,000,000 of busi- 
ness on this one letter. 














Picked Men 


are invariably called upon when it is neces- 
sary to protect some person or point of great 
importance. The protection of American 
homes and American business interests is of 
supreme moment. 


High Ideals 


applied to the selection of life insurance com- 
pany representatives assure the speedy elimi- 
nation of the unfit, thus inspiring universal 
public confidence. 


American Central Men 


are picked with consideration for fundamen- 
tal requisites— honesty, ability, financial 
worth, reputation, past record, loyalty, and 
initiative. Only the highest type of man is 
selected to do this Company’s part in pro- 
tecting American homes and American busi- 
ness interests. 
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Why Experiment?— 
Use the now well Established and 


Standardized 
DALLWIG 


POLICY AND 
COMMISSION 





(LOOSE LEAF, ACTUAL SIZE 11x14 INCHES) 


With three years of such highly satisfactory service 
that leading Life Underwriters everywhere are using 
it and many Life Insurance schools have adopted it 
as Standard, the Dallwig Record has been simplified 
and standardized to one outfit. The Standard 
outfit is an attractive addition to your desk;—the 
last word in efficient records and quick service;— 
and is priced within the reach of every Life Insurance Salesman. 





“It dignifies your business” 


The Dallwig Record is more than a ‘‘Policy Register’’,—it is a complete 
record of your business with no duplication of effort. Each sheet is 
automatically a recapitulation of all preceding written business. 


The Binder is specially designed to meet the requirements of a per- 
manent Record that will last a life time. It is a Center Lock Sectional 
Post Binder and has the attached key so essential to smooth and rapid 
operation. Bound in full imitation brown leather with gold stamping, 
and, Your own name in gold on the front cover of your Binder. 


P. G. DALLWIG 
2300 Bankers Bldg. 
105 W. Adams St., Chicago, IL 


Please send complete information and price list on the Standardized Dallwig Record. 


RECORD 

















cms Your 1928 Tool Kit 


OUR success in 1928 will be measured by the 
service you have to offer. The tool kit of the 
Ohio National salesman contains: 
1—Monthly income policy issued to rejected risks. 
2—Non-Medical or selective risk applications. 
3—Unusual facilities for accepting sub-standard 
risks from the Company’s own agents. 
4—Juvenile Policies issued at ages 1 to 11, with 
waiver of premium on the father. 
5—Budget premium payment plan. 





The fo: ing and all the standard tools furnished by progressive com- 
panies why “It Pays to Tie Up with the Ohio National.” 


For information in regard to an agency contract address: 


The Ohio National Life 
Insurance Company 


Cincinnati, Ohio E. E. Kirkpatrick 


at md Sup’t of Agents 


President 
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REMARKABLE AND UN 


| 
! 
| 
| PAID TO GUARANTY LIFE OFFICIAL 


USUAL TRIBUTE 








REMARKABLE and unusual trib- 
A ute was paid this week to Lee J. 

Dougherty of Davenport, Ia., vice- 
president and general manager of the 
Guaranty Life. The company is celebrat- 
ing its 25th anniversary. Mr, Dougherty 
was one of the founders. He has oc- 
cupied his present position during the 
last quarter of a century. August E. 
Steffen, a retired business man, has been 
president continuously since the com- 
pany started. Dr. W. L. Allen has been 
its medical director during all these 
years, The Guaranty Life started in 
February, 1903, and at the end of that 
year had $344,500 insurance in force and 
assets of $13,228. It now has $45,000,000 
life insurance in force and $5,000,000 
double indemnity. The company has 
‘ grown solidly. It has pursued the even 
tenor of its way, not endeavoring to 
make a big noise, but developing natur- 
ally. 





Distinguished Group of People 


\ distinguished group of people gath- 
ered together to do Mr. Dougherty honor 
on Monday. The company had called 
in its general agents and its leading so- 
liciting agents for a home coming. At 
the Rotary Club noonday luncheon Mr. 
Dougherty was given charge. The mem- 
| bers of the Davenport Life Underwriters 
Association were present. The Boy 
Scout council was present. The leading 
business men of the city attended to do 
him honor. 








LEE J. DOUGHERTY 


Vice-President Guaranty Life 


Moines; yy: Louis E. Roddewig of 
Davenport; J. C. McCarthy of Rockford, 
Ill., former aed of the Davenport 
Chamber of Commerce; Lewis Bein, 
president of the Davenport Chamber of 
Commerce and the leading financial, 





} Honored at the Banquet 


banquet the 
There 


In the evening at the 
high water mark was reached. 
came to honor Mr. Dougherty the of- 
ficers and executive committee of the 
Davenport Life Underwriters Associa- 
tion, the officers and directors of the 
Register Life of Davenport, the presi- 
dent of the American Life Convention, 
O. J. Arnold; secretary of the American 
Life Convention, Claris Adams, St. 
Louis; the founder and first president 
of the American Life Convention, J. B. 
Reynolds, president of the Kansas City 
Life; the president of the Legal Section 
of the American Life Convention; F. W. 
McAllister, general counsel of the Kan- 
sas City Life; the insurance commis- 
sioner of Iowa, Ray Yenter; Walter W. 
Head, president of the Omaha National 
Bank, former president of the Amer- 
ican Bankers Association and now in- 
ternational president of the Boy Scout 
organization and chairman of the inter- 
national Rotary Club boys’ work com- 
mittee; John Hogan, vice-president of 
the Continental & Commercial National 
Bank of Chicago; Colonel Young, com- 
mandant of the arsenal at Rock Island; 
Attorney Thomas Watters | of Des 





AETNA LIFE INCREASES 
COMMISSIONS TO AGENTS 





Announcement of a 5 percent increase 
in the rate of commission paid agents 
on policies issued on and after March 1 
on some of the more popular plans of 
insurance is made by Vice-President K. 
A. Luther of the Aetna Life. The in- 
crease applies particularly to insurance 
up to and including 55 years in age and 
$10,000 in amount. 


Five Plans Affected 


The change will specifically affect the 
present commission schedule on the 
ordinary life, accumulative life, life 
monthly income, principal and 6 percent 
income and life partnership plans of in- 
surance. 

In explaining the change, Vice-Presi- 
dent Luther states that the action was 
taken by the company in the belief that 
it would have a material effect in in- 
creasing the average size of its policies, 
this being one of the most important 
items in the overhead costs of a life in- 

















surance company. 


charter, 
double its capital. 
increased from $1,200,000 to 
All the new stock will go to the present 
stockholders in proportion to their pres- 
ent holdings. 


does business in 21 states. 
tional ones, it is understood, will be e? 
tered this year. 


business and professional men of the 
city. 
Many Tributes to Dougherty 


It was a remarkable tribute to a re- 
markable man. Mr. Dougherty in con- 
ducting the affairs of his company has 
been a man of driving power and yet 
his competitors all respect and admire 
him. One speaker stated at the Rotary 
luncheon that Lee Dougherty could well 
allow any competitor to write his obitu- 
ary. From every side came tributes of 
praise to this life insurance executive. 
There has not been a civic or community 
movement in Davenport for many years 
with which he has not been prominently 
identified. , He served as mayor of his 
city. He has been president of the Ro- 
tary Club. He was chairman of the 
greater Davenport committee. In his 
own calling he has been conspicuously 
successful and identified with the or- 
ganized work of the West. He served 
as president of the American Life Con- 
vention. The citizens of Davenport and 
community are proud of him. The life 
insurance fraternity as a whole is proud 
of him. His competitors are proud ot 
him. His own organization is proud of 
him. 





NATIONAL LIFE & ACCIDENT 


WILL DOUBLE ITS CAPITAL 


In preparation for a more aggressive 
campaign in the ordinary life field, the 
National Life & Accident of Nashville 
has been granted an amendment to tts 
permitting it to more than 
The capital will be 
2,500,000. 


Operates in 21 States 


The National Life & Accident now 
Several addi- 


The company’s ordinary life depart 


ment was organized only a few years 
ago and ae had rapid growth. 
close of 192 
totaled $235, 00, 000, with a still greatet 
amount of health and accident insur 
ance. 
1900. 


At the 
, the life insurance in force 


The company was organized in 
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OF METROPOLITAN LIFE | 


JAMES S. ROBERTS RETIRES | 


George V. Brady and W. Percy Brenton 
Have Been Appointed Assistant 


Actuaries of Company 


NEW YORK, Mar. 1.—James S. 
Roberts, secretary of the Metropolitan 
Life for a quarter century and with the 
company for 48 years, has resigned under 
the company’s voluntary retirement plan 
and William C. Fletcher has been elected 
secretary to succeed him. At the same 


| in 1896, 


| ferred to the office of the third vice-presi- 
dent, F. 


and came to America in 1880. Going 
with the Metropolitan then, he filled 
minor positions until 1898 when he was 


| named assistant secretary and in 1901 he 


was named secretary. 

At a farewell dinner given him by his | 
fellow officials, President Haley Fiske 
commented on the long service of Mr. | 
Roberts, saying that he was longer con- 
nected with industrial insurance than any 
man in America or England. 

Mr. Fletcher, the new secretary, has | 
been in the service of the company for | 
nearly 34 years. He began as a clerk in 
Joliet, Ill., and was transferred to Buffalo | 


After four years there, he went | 
to the home office as an agency clerk | 
and served in that capacity and as chief 
clerk until 1910. He was then trans- | 


F. Taylor, and was active in the 


| Graybar 
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politan since 1921 and is a fellow of the 


Actuarial Society. Mr. Brenton has been 
with the company in the Canadian head 


office since 1925. Prior to that being 
with the Prudential Assurance of Lon- 
don. He now moves to the home office 


in New York as assistant actuary. 


Campbell Host at Reception 
John \. 


appointed 
Farm 


soTmE 


Campbell, newly 
New York general agent for the 
ers & Traders Life, 
200 at a reception in offices in 

building in New York Thurs- 


Among the guests hon- 


was host to 


his the 


day afternoon 


| oring the opening of the company's New 


York connection were President T. O. 
Young, Secretary Edwin W. Henne, 
Superintendent of Agencies W. C. Len- 














































‘CANADA LEADING WORLD 


PRO RATA IN INSURANCE 


BY 


STATEMENT FINLAYSON 


Rockwell Discusses Life Values at 
Ottawa Sales Congress of 


Dr. 


Canadian Association 


world in life insur 
n according to 
G. D. Finlayson, Dominion superinten- 
dent of insurance, who spoke at the 
Rockwell sales congress of the Life Un- 
Association of Canada, held in 


the 
a pro rata 


Canada icads 
oO 


basis, 


derwriters 


| Ottawa under the chairmanship of Pres- 














meeting of directors which named the | installation of the provident plan until its | Me and Comptroller O'Malley of the | ident A. G. Fisher of Ottawa. \ large 
new secretary, George V. Brady and W. winding up in 1924. In 1924 he was | home office at Syracuse and President | ;ymber of underwriters from all parts oi 
Percy Brenton were elected assistant | made an assistant secretary and now be- | Lawrence Cathles and Vice-president | eastern Canada were in attendance. 
Ghenesee. . ° comes secretary. . Arthur Coburn of the North American Reviews Situation in Canada 

Mr. Roberts was born in Liverpool | Mr. Brady has been with the Metro- ! Reassurance, 

Superintendent Finlayson dwelt on 
some distinctive features of Canadian 
life insurance. He said no Canadian life 

FIGURES FROM DECEMBER 31,1927. STATEMENTS company. ever has gone. into Tiguidation 
, Eusiness is increasing in volume at a 
LIFE COMPANIES faster rate than in any other country, the 
amount of insurance in force doubling 
Gain in every five vears and on account of this 
Total New Ins. in Ins. in Prem Total Pd. Policy- Total intensification expenses of securing busi- 
Assets Capttas Surgoen Bus., 1927 Force Force Income Inne ome nolde rs Disburs ness are higher than in some other coun- 
Amer. Nat. L....... ; 29,531,106 2,000,000 1,976,420 290,057,004 466,700,967 2: F 3.125. tries. Possibly as a result of lower 
Amer, Old Line........ 739,267 100,000 100,010 q 12,131,430 62,5! money rates tuture profits may not be so 
Columbian Nat. ...... 35,91 59 2,000,000 1,364,400 212,746,065 2,804,186 : . 1 citnati . 
PP eae 8,086,589 500,000 $24°923 35, 100,838,767 6. 184468 large as in the past but the ituation can 
Equitable L., D. C...... 6,079,612 120,000 451,155 16,434,419 57,368,431 9,329 190. he met by some reduction both in ex 
measty Es, BOD. ...ccics 3,845 115,000 54,160 1,090,000 34,005 ; penses d pr i s 
nO Bag APR... cccece 3,337,290 300,000 + 3.928095 penses and prenuunis, 
Inter-Mount. L.......... 2,886,834 124,510 7 $28,893 Feature Address by Rockwell 
ED Bde cssceceees 251,264 100,000 $91,176 1 99,251 , 
ments. Com. Bo. ...ccccs 76,483,181 675,000 3,55 7.784 2.348 13,280.419 The feature address of the day was 
Manhattan L. .......... 19,539,790 100,000 5 . 491 3,117,316 } . » oC . . spoke 
mene. Pretect. .....000 1,159,882 200,000 245.76 3286009 175,142 | that of Dr. td J. Rockwell, who poke 
 & ereeeeraas 80,262,888 3,000,000 3,029,012 157,573,800 86,450,052 17,012,570 |on “The New Salesmanship, ; and Ats 
Peart eee 7,55 128,010 31,368 2,344,979 1,000,096 291,400 | relation to the conservation of existing 
"= ene 9254 200,000 822.075 4,196,114 ’ 1,977,282 290,651 | a Er Riatite af tae 
Paoemiz Mut, L........ BES SUSER cccccccs 6,458,782 75,689,436 507,188,287 33,890,090 2 17,539,994 | property values, the consolidatic ae 
Presbyt. Min. F., Pa.... 17,618,068 ........ 1,464,267 5,421,971 51,904,436 2,633,105 2,181,418 | tangible sources of gain and the projec- 
Security L. & T.. N. ¢ 2,054,895 400,000 70,343 §=6, 736,995 625,785 | .: yr ane a » future. Dr. 
Security M., Neb....... 3.695.734 ........ 352,719 4.730444 616,068 | tion of life values into the . ie 
ie 2s Seeeeeam 150,713 100,000 4,973 306,456 5 27,9: 44.646 | Rockwell touched on the new problems 
Union L., Ark.......... 329.529 100,000 32,400 2,719,082 6,108,814 681,450 158,761 (CONTINUED ON PAGE 26) 
FINANCIAL CONDITION OF 
JANUARY 1, 1928 
ADMITTED ASSETS LIABILITIES 
Mortgage Loans on Real Estate, first liens........ $ 7,793,047 .50 Reserves on Life Policies required = ; 
. " 2 . a es * ' 
Loans to Policyholders, upon Security of Com- ; SP TE civededecs scutes seeeees «B13,794,020.44 
Dt Dn: ktucreneteteheehshdukeenes os 3,196,200.95 Reserves on Accident Policies re- . 2 
~ f : ; ° , ( 
Loans Secured by pledge of Bonds, Stocks or EO Mi ckscdcdcevincascs 68,469.18 
I eI ia gata tinm wipe e a moe wk 58,000.00 Life Premiums and Interest Paid in 
4 5 7 57 ance 5 3 2 
(RI i ret aale a ibe A OR wt 1,584,417.57 PD i tint anauacakienes “er 115,398.08 
? 7 ; 55.82 -eserved for Federal, State an 1er 
Book Value of Real Estate. ............cseceeees 1,042,055.82 Xeserved for Federal, State and othe 
Cash in Off 1 Bank 709,950.23 laxes hereafter payable........ 116,600.43 
as re anc a eer eee ee ee a ee J yFI IV. ° 209.8 ° = 
cage Page actin cele eee wes All other Liabilities................ 302,917.78 
Net Life Premiums Deferred and in Course of actrees 
: ; 502.5 ) _— —a - - 
CAE ne che eed cna piencedeckesqesteseses 502,543.05 rOTAL LIABILITIES ....... $14,397 ,405.91 
Interest Due and Accrued. ...........cccccccccees 401,105.47 Capital Stock (fully paid).......... 500,000.00 
: See 171500 , : : is . 
Other Admitted Assets. .....icccccccccccscess see 117,150.94 Surplus Assigned ................. 273,927.22 
———— Surplus Unassigned ............... 233,138.44 
al Surplus as regards Policyholders.... 1,007 ,065.66 
Total Admitted Assets... ...cccccscsccccccces $15,404,471.57 $15,404,471.57 
. ‘ 
TWENTY YEARS’ PROGRESS 
IN FIVE YEAR PERIODS 
End of Each Admitted Premium Income Premium Income Total Income Life Insurance Life Insurance 


Fifth Year Assets 


iivane<ecead $ 317,446.80 


Rbcesceenen 757,952.57 
Pts cnadesee 1,817,013.31 
me, ETE EE 4,377,541.87 


15,404,471.57 





Life Dept. 








$ 57,290.30 
253,620.24 
554,680.78 

1,391,702.89 
3,232,575.23 


Accident Dept. 


$ 11,929.95 
166,092.16 
235,342.73 
227,215.34 
284,144.96 


Premiums and Investment For Year In Force 
$ 76,068.81 $ 1,257,040.00 $ 1,658,040.00 
460,784,28 2,544,685.87 7,516,857.21 
877,462.14 9,037 ,889.03 18,565,495.15 


1,881,161.06 
4,756,290.96 


10,774,320.79 
21,363,286.65 


43,026,120.75 
106,176,694.09 
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GET ON THE 
Union Central Band Wagon 
WITH 
The DARBY A. DAY 
Agency Corporation 


If you have never experienced the inspiration and the drive 
which an organization such as ours gives you, “hop aboard” 
and get that full measure of success to which you are 


entitled. 
WE HAVE 


(The largest and most completely equipped Agency 
Plant in the world. 


= 


The first and only Co-operative Agency in the Life In- 
surance business, where every agent has the oppor- 
tunity to share in the profits of the Agency. 


An organization second to none, fully equipped to 
{render you all the assistance you may need: Inspira- 
tion, Sales Suggestions, Ammunition, Illustrations— 
or what have you? We have “IT!” 


A large corps of high-grade, successful salesmen who 
are spreading the gospel of Life Insurance and the 
protecting arms of the UNION CENTRAL throughout 
| this great City of Chicago. 


WE WANT 
“MEN. 


MORE MEN. 
SALESMEN. 


MEN who have made a success but want greater 
success. 





= m<est ™ 


MEN who have sold Life Insurance but who want to 
sell BIGGER and BETTER Life Insurance. 


MEN who have never sold Life Insurance, but who 
know they can. 


MEN who are capable of earning from $6,000 to $50,000 
a year. 


TWO-FISTED MEN who would like to be with a 
\TWO-FISTED ORGANIZATION. 


AND 


BROKERS and LIFE AGENTS—we want your sur- 
plus lines or any business you can properly give us. 


A 





42> m 


Come in and see us in our new home 
; or 
Communicate with 


Darby A. Day 


Manager 
23rd Floor Bankers Building 
Telephone STAte 5203 CHICAGO 


The Union Central Life Insurance Co. 
Cincinnati, Ohio 














NEW YORK SALES CONGRESS 
PROGRAM IS GIVEN OUT 





MANY OUTSTANDING SPEAKERS 





Open Forum at Afternoon Session Will 
Be Feature of All-Day Meeting 
March 8 





NEW YORK, March 1.—Announce- 
ing the program for the annual sales 
congress to be held in New York March 
8, Peter M. Fraser, president of the New 
York Association of Life Underwriters, 
promises a day of interest to what is 
expected will be a record attendance. A 
rapid fire program of sales talks has 
been arranged, well interspersed with 
entertainment. Headliners in the busi- 
ness have been secured and the program 
will effectively be a sales congress. 


Myrick to Be Present 


The program will be opened by Mr. 
Fraser and a brief talk will be made by 
Julian S. Myrick, president of the Na- 
tional Association of Life Underwriters. 
Oliver Thurman, vice-president of the 
Mutual Benefit Life, and one of the 
leaders in agency work, will give an in- 
spirational talk. Willis J. Blackwell, a 
special agent of the Penn Mutual Life, 
will give a sales talk and Mrs. Diedrich 
H. Ward, the wife of a Union Central 
agent, will speak on “How the Wife 
Can Help the Agent.” A talk on the 
life insurance trust will be given by W. 
Tresckow of the Central Union Trust 
Company. The afternoon session will 
be an open forum discussion with sev- 
eral nationally prominent agents and 
company men on the platform to re- 
spond to inquiries. At the banquet a 
varied program of entertainment and 
three outstanding speakers will be heard. 
The program is as follows: 

Morning 


A few songs—Leader, Howard Wade 
Kimsey. 

“Why We Are Here,” Peter M. Fraser, 
president. 


“Because We Are,” Julian S. 
president National Association. 

Some more songs, Mr. Kimsey. 

“Inspirational Address,” Oliver Thur- 
man, vice-president and superintendent 
of agencies, Mutual Benefit Life. 

“Work,” Willis J. Blackwell, 
agent Penn Mutual. 

“How the Wife Can Help the Agent,” 
Mrs. Diedrich H. Ward. 

“Detroit Examples of Trust Company 
Cooperation With the Life Underwriter.” 
W. Tresckow, formerly with Detroit 
Trust, now with Central Union Trust. 

Afternoon 

Presiding, Robert L. Jones, State Mu- 
tual, chairman sales congress committee. 

“Why the Clearing House,” the pre- 
siding officer. , 

Clearing House of Ideas—On the plat- 
form to answer objections: James Elton 
Bragg, Vincent B. Coffin, Ralph G. 
Engelsman, Griffin M. Lovelace, Leon 
Gilbert Simon and the presiding officer. 

“Furnishing Fortunes,” moving pic- 
ture through the courtesy of Phoenix 
Mutual Life. 

Open forum continued. 

Announcements. 


Myrick, 


special 


Schriver and Keith on Tour 


Lester O. Schriver, assistant superin- 
tendent of agencies of the Aetna Life. 
and Thotnas A. Keith, field supervisor, 
are this week conducting a four-day in- 
surance school at the office of the A. FE. 
Mielenz general agency at Milwaukee. 
Mr. Schriver is instructing classes in life 
insurance, Mr. Keith in accident and 
health. About 60 agents of the company 
are in attendance. 

Following the school, Mr. Schriver 
will proceed to Denver, where he is 
scheduled to address the annual con- 
gress of the Colorado Life Underwriters. 
From there he will go to Salt Lake City. 
Kansas City, Topeka and Des Moines. 
He will return to Hartford March 14. 

Mr. Keith will visit general agencies 
at Chicago, South Bend, Grand Rapids. 
Flint and Detroit before returning to 
the home office March 18. 





SUN LIFE OF CANADA 


PLANS CAPITAL CHANGE 


WANT TO KEEP IT CANADIAN 





Rise in Market Value of Shares Causes 
Move to Prevent Control by 
“Wall Street” 


TORONTO, March 1.—Rise in the 
market value of shares of the Sun Life 
of Canada to nearly $2,000 each is one 
of the reasons why the company is 
seeking a change in its capitalization. A 
desire to insure that the control shall 
remain Canadian is also expressed. The 
present capital is $2,000,000, authorized 
and subscribed, on which $1,500,000 is 
paid up, along with a premium of $120,- 
000. The par value of the shares is $100 
each. Against this capital there is, as 
of Dec. 31, 1927, a surplus of $45,250,000, 
Total assets are $401,305,000, and net 
business in force is nearly $1,500,000,000. 
Surplus earnings in 1927 were $38,000,- 

0. 

- President Macaulay's Comment 

Speaking about the proposed change, 
President T. B. Macaulay said at the 
annual meeting in Montreal: 

“There is but one cloud on our hori- 
zon. Our very prosperity has created a 
remarkable demand for our capital stock. 
We desire to ensure that this great com- 
pany shall always remain strictly Cana- 
dian in its control and in particular that 
its investments shall never come under 
Wall street domination. A_ bill which 
we have introduced into parliament will 
be submitted for your approval. If it 
be passed, it will give us the protection 
we so much need, and I know we can 
rely on the whole-hearted sympathy and 
support, not only of our stockholders and 
policyholders here present, but of our 
army of policyholders throughout the 
country.” : 

Particulars of the proposed new capi- 
talization are not yet available, but it 
is known to provide for increasing the 
amount and changing the par value. Dif- 
ferent classes of stock, with certain re- 
strictions and qualifications, indicate the 
means intended to retain control in Can- 
ada. Other amendments relate to the 
stock qualifications of directors, signing 
of policies, etc., and the company’s in- 
vestments. 








Nine Years of Consecutive Production 


Ben Bloch of the Equitable Life of 
lowa at Peoria, IIl., recently completed 
450 weeks of consecutive production in 
the One-a-Week Club. Such a record 
is best appreciated by those in the field 
who have tried to keep up such a record. 
This record means that at least one 
application has been secured during each 
week and that the applicant is exam- 
ined within ten days. Mr. Bloch leads 
all agents of the company in the One- 
a-Week Club. 





J. D. Karpinsky 

J. D. Karpinsky has been appointed 
general agent for the International Life 
at Minneapolis. He has had over_30 
years experience in life insurance. For 
some 10 or more years Mr. Karpinsky 
was connected with the Internationa 
Life, but left later to go with another 
company. 


Stauch & Whittlesey 


George Stauch, a well known broker 
in Chicago, and Thomas B. Whittlesey, 
who has been connected with the Pa 
cific Mutual Life office, but has bee? 
doing a general insurance business, have 
formed a partnership under the name of 
Stauch & Whittlesey, taking a genera 
agency of the Old Colony Life of Chr 
cago. They have established their office 
at 1420 166 W. Jackson boulevard ™ 
the Old Colony ‘Life building. Both 
men are well known in the insurance 
district, are veterans in the cause am 
have splendid prospects. 
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DIVIDEND CHANGES 
EFFECTIVE IN APRIL 


MANY COMPANIES IN LIST 





Quite Popular with Participating Com- 
panies as Time to Begin New 
Dividend Year 





April 1 has become quite popular as a 
date wpon which to begin the new 
dividend year in participating companies. 
There is a real reason behind this. It 
is very difficult to complete the annual 
statement, work up a dividend schedule 
on the basis of that statement and have 
it approved by the board of directors be- 
fore April 1. However, a large number 
of companies still get up a preliminary 
report for dividend purposes and de- 
clare the new scale on Jan. 1. 

The list below shows some of the 
March and April companies and their 
1928 scales. The date upon which the 
present scale was adopted is shown 
where a new schedule has not been de- 
clared for the coming year. 

Atlantic—average increase of about 8 
pereent, 

Bankers, Ia.—will use scale adopted in 
Equitable, In.—is continuing the scale 
dopted in 1925 except for certain revis- 
ions made on account of the discontin- 
uance of special dividends. 

Fidelity Mutual.—1928 scale was 
dopted in 1926. 

LaFayette, Ind.—Increases in both 1927 
ind 1928, prior to which time the 1916 
scale had been in use. 

Maryland—1928 scale same as that 
used in 1927. Increases were made each 
year from 1922 to 1926 inclusive. 

Missouri State—1928 schedule has been 
in use since 1918 except for slight varia- 
tions in 1919 and 1920. 

National Guardian—same basic scale as 
that adopted in 1923 but amount of extra 
equalization dividend on certain issues 
has been changed from $5 to 50 percent 
of the regular. 

Oregon—will continue the schedule 
adopted in 1926, 

Philadelphia—1928 adjusted slightly 
but approximately the same as 1927. 

Puritan—will continue the scale 
adopted in 1912. 

St. Joseph—1928 is continuance of 1926 
and 1927. 

State, Ind.—This company maintained 
the same dividend schedule from 1913 
» 1926 inclusive. An increase was made 
in 1927 and this increased scale is to 
be used in 1928 also. 

Sun, Canada—1928 schedule will be the 
eighth consecutive increase. These in- 
creases range from 6 percent to 20 per- 
cent. The 1928 increase is 12 percent 
over 1927. 


Alex M. Shields Dead 


Alex M. Shields, general agent of 
equitable Life of New York in Cali- 
ornia from 1898 to 1921, died in San 
seer ho Feb. 28 following a long ill- 
ness. Mr, Shields was well known in 
te insurance circles, gaining national 
reputation as the company’s largest per- 
sonal producer for over 20 years. He 
Was 62 at the time of his death. Since 
is retirement in 1921 he devoted his 
ume to travel and study of natural his- 
tory. William J. Graham, vice-president 
of the company, who was in San Fran- 
cisco at the time of Mr. Shields’ death, 
paid him a high tribute. 


Fulton Is Recuperating 


James A, Fulton, superintendent of 
agents of the Home Life of New York, 
's recuperating from an operation for 
appendicitis at the General Treat Hos- 
pital at Dover, Del. Mr. Fulton is get- 
ing on very well and expects to be 
ack at work shortly. 


Hull on Western Tour 


Roger B. Hull, managing director of 
the National Association of Life Under- 
Writers, left New York this week for an 
extended western tour. Mr. Hull opened 
— speaking trip with a talk before the 

enver Sales Congress Friday. From 
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there he will make a swing through the 
Pacific Coast and mountain states before 
returning to New York. Mr. Hull has 
been doing heavy duty in the field for 
the association, having just returned two 
weeks ago from a six-week trip through 
the middle west and south. 


Bill for Old Age Pensions 


Representative Berger of Wisconsin 
plans to introduce a bill im Congress 
providing an old age pension of $12 
weekly for all over age 60. The bill is 
attracting much attention in view of the 
widespread interest in annuities and the 
Metropolitan Life’s development of old 
age pensions. 


Hart to Speak at Sales Congress 


Hugh D. Hart, vice-president of the 
Penn Mutual Life, has been secured as 
a speaker at the sales congress to be 
conducted by the Chicago Association 
of Life Underwriters, to be held April 
18. He is the first speaker obtained. 
Others will be announced at a later date. 


American Reserve Annual Meeting 

All officers of the American Reserve 
Life of Omaha were re-elected at the 
annual meeting. D. C. Chase, district 
judge of Stanton, Neb., was elected to 
the board of directors. 








GENERAL AGENTS WANTED 


We are operating in 36 states, and have 
some very attractive territory open. 


We have a few particularly 
choice fields left in 
Missouri Illinois Indiana 
Selling is a pleasure 
when you have Continental 
tools in your kit. 


Write our 
Agency Department 


CONTINENTAL LIFE INSURANCE COMPANY 


Continental Life Building 
St. Louis, Missouri 














ROYAL 
INSURANCE COMPANY 


DES MOINES, IOWA 


UNION LIFE 














READY 
FOR 
NEBRASKA 


An excellent opportunity for a 
capable and experienced life 
agency organizer! 





For the man who can satisfy 
our requirements we now offer 
the State of Nebraska under a 
money-making general agency 
contract. Write us. 


Royal Union Life Building 
Cor. Seventh and Grand Ave., 
Des Moines, Iowa 


ROYAL UNION LIFE 
INSURANCE COMPANY 


DES MOINES, IOWA 
A. C. TUCKER, President 
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DETROIT LIFE HOLDS of tt ge eS vice-president | AGENCY IS 80 YEARS OLD; company es yo writing > gt Geo 
of the club with a paid-for production for less than eight years, having been 
ITS FIELD CONFERENCE |® the, club with a. paid-for, production | CELEBRATES ANNIVERSARY | reincorporated to doa life insuranc 
—_—- than $11,700 in premiums. Mrs. Burk- —_ business in March, 1920. The company 
JOHN A. REYNOLDS SPEAKS | li@tdt was also the leading personal pro-| [QQOMIS IS GUEST OF HONOR | W#> orsanized to, write accident and 
ducer for the company in January while health in July, 1909. 
—aeseeme Mr. Williamson ranked third. Fred Bol- —_——_ A 
Agency Representatives in Detroit Dis- a — = —— was in second | Morton & Morton Agency of Connec- New Suit Over Central Life t 
" Jace tor that month, . ° ° . . a anta 
trict Attend Conference at ; ticut Mutual in St. Louis Observes Clyde R. Parks, a policyholder oi t ~ , 
Central Life of Des Moines, has brought a 
hess ffi ie Roubeees entral Life of Des Moines, has brought force 
e Office Bankers Reserve May Add to Building y | suit in district court for return of $1,- a, 
Looking toward erection eventually of -_—_— | 782,929 to the treasury. His petition meeti 
The Detroit Life held,a sales congress | # twin building, with the same frontage | ‘The svth anniversary of the opening scapes om oa received by in the 
for its agency representatives in the De- | #5. its home ottice, the Bankers Reserve of a St. Louis office was celebrated Feb. a ne ae ‘. gx ms ag : numb 
troit district Tuesday. Business sessions Life of Omaha has purchased the 66-foot | 25 by the Morton & Morton agency of a 7 woe es ee int pany 
were held in the morning and afternoon. lot adjoining its present building on the | the Connecticut Mutual Life. President Ke —_ ve! society ¢ 7 B sage Mh vo the n 
In addition to talks by home office men | West. _| James Lee Loomis and Mrs. Loomis | \° ee a Fs te elt tive ¢ 
and agents, Vice-Presilent John A. “We were actuated by the need of | were the guests of honor at the ban- | _eecsanetmgg and emparary injunctions t associ 
Reynolds of the Union ‘Trust Company | Providing against the possible erection ot | quet. Addresses were made by Fresi- | peeves further payments of profits t facsin 
gave a talk. Vice-President Willard E.| a large structure adjoining our building | dent Loomis, William F. Gephart, vice- or a and sor = ac ton a 
King conducted the question box. The | on the west, and shutting out daylight | president of the First National Bank of | ge a : ee a 7. a follow 
banquet was held in the evening. Presi- and interfering with proper ventilation,” | St. Louis; H. M. Holderness, superin- | coat . egauons are comtmmes m@ ' Geo 
dent M. E. O’Brien of the company | said President R. L. Robison. “With | tendent ot agencies, and Mrs, Elizabeth | — Va.. I 
made an address over radio station | the constant growth of our company, we | R. Lambert of St. Louis. Stratford Lee | , ‘ , tual | 
WJR in Detroit that evening. A receiv- | are gradually taking over more office | Morton, general agent in St. Louis, pre- Ontario Equitable Directors Dear 
ing apparatus was installed in the ban- space and it is necessary to look to the sided at the banquet. All of the mem-| ‘Two new directors just added by t! est a 
quet room so that the Detroit Life | time when still more office space will | bers of the St. Louis agency organization | Ontario Equitable Life & Accident are hirthd 
guests heard their president. March | be needed.” | and their families attended. | John T. Haig, Winnipeg, a director o: . 
= Ps a by po company as emmeinananiiinss | As : surprise to President Loomis a | severa! western companies, and Frank ne o 
Fishman Month” in honor of Vice- Business Men’s Gains | special contest was conducted in his | McLaughlin, manager of the real estat: Mutu: 
President Morris Fishman. honor and at the banquet applications | dep; t of the C -d T eae 
pascnlles nieces The Business Men's Assurance of | for $1.200.000 of i sence oo : Pee irtment of the Chartere¢ rust & chance 
- : i a = S sseeuts or $1,.00,000 of insurance were pre- | Executor Company, Toronto. Its boar« ee 
New World Life Figures Kansas City, in its annual statement, | sented. This represented the first six | of directors now represents nearly eve: os | 
Cis nenieh sets ot in Bom brings out some very interesting fea- weeks of underwriting for 1928, and far | province, with one member in i, a 
World Life of Spokane shows assets tures. It had last year a cash income | surpassed any similar period in the his- | foundland _ 
$7,899 208. capital $1 134 500 net cursins of $5,218,079, gain $656,578; assets, $4,- | tory of the St. Louis office. si tals, v 
%1,599,.U5, Capital ol, a . 703.18 rai $765,564" a Dai * tal ge Poa "gion ee ‘ . ree ’ hook | 
$717,219, contingency surplus $30,000, 703,1 0, gain $765,564; new life insur At the agents’ conference held in the Bushnell With New World Life = 
surplus to policyholders $1,881,719, in- | 2° $29.310,296, gain $7,038,069; life in- | morning, addresses were made by Super- Pita , ay 
surance in force $43 883.713. The p antl surance in force $48,454,330, gain $13,- intendent Holderness, who spoke on _E. F. Bushnell has been appointed as the pi 
pany has made splendid growth from 186,220. : paid policyholders and “Company Progress,” and David L, | S!stant actuary ol the New World Lit cially 
vear to year and is constantly increasing beneficiaries last year $2,326,486. This | Caulkins, general agent at Cleveland, O., | to succeed R. B. Richardson, recently we I 
in strength. amount went to 31,197 policyholders and ae subject was “The Company We appointed actuary of the Montana Lite obtain 
se beneficiaries. The Business Men’s As-| Represent.” Various trophies for work Mr. Bushnell goes to the New World port. 
Woman Heads Producere’ Club surance not only writes life insurance | accomplished were awarded to agents at | Life from Detroit, where he spent sey [a 
. ae _ | but health and accident as well. It is | the conference. , eral years with tae Maccabees. He is a unique 
Mrs. a ypc Fa of es ‘om one of the ye ogee pagar com- graduate of the University of Michigan. =e 
1as qualified as president of the 1927 panies of the west and is rendering a cat: Ser et 
Central States Life Club. Her total vol- | splendid service. President W. T. Grant ee Passes 50 ae Mark Frank H. Davis, vice-president of th: aaere 
ume for the year on a paid-for basis | is one of the best known insurance ex- The Business Men’s Assurance of | Equitable Life of New York, is on : ward t 
exceeded $500,000, with more than | ecutives who is building up a most suc- | Kansas City has passed the $50,000,000 western agency tour which will wind ure to 
25 : ‘ rbd “tg ge : ° a ee ° P A an up at Denver, where he is a speaker You 
$15,225 in premiums. R. T. Williamson | cessful institution. mark in life insurance in force. The | the Sales Congress. 
In: 
Qi 
Dewes 
house 
” ons a 
E are now ready to offer to acceptable men Direct Home Office General Agency Contracts Stock 
. . . i . ‘ 1a 
in the State of Minnesota. If you feel you are capable and qualified to develop a real Aetna 
. . . * . . . Agricu 
agency, then here is your opportunity. Our contracts provide for liberal first year commissions Amer 
. entr 
and non-forfeitable renewals. Central 
Cent. \ 
~ “=. Chicag: 
Our policies are fair and liberal, the net cost on a low, competitive basis. All Standard Policies Colum} 
° Co r 
are written with or without Total and Permanent Disability, Premium Waiver and Double Conn. « 
Conser 
Indemnity. ; Cont 
Cont. ‘ 
Thirty-two years of experience with Monthly Payment plans has taught us that installment buy- ee tee 
_ ing is here to stay. Every policy issued by this company may be sold on the monthly installment Peart 
basis. Our $1.00 a Month Policy gets the business where others fail. It is issued on a very Naan 
short non-medical application, to children from six months to nearest age 9, and the adult form ot 
from nearest age 10 to nearest age 60. Why not investigate? Write direct to the Home Office. —- 
Lincoln 
Manhat 
Missoui 
° Nontan 
Serve and Succeed With The Natl. 
New 
No. Am 
Springfield Life I “F 
+0. Ri 
pringfie ife Insurance Company a 
. > : 
Ohio N; 
SPRINGFIELD, ILLINOIS Old ‘Col 
’ Nd Lin 
Pacific 
A. L. HEREFORD C. HUBERT ANDERSON Pan At 
President Superintendent of Agencies here 
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George Washington 
Sends a Greeting 
to Atlanta Dinner 


ARRY I. DAVIS, general agent of 

the Massachusetts Mutual at At- 
lanta, Ga., introduced a very novel fea- 
ture at the banquet given his agency 
force on the evening of Washington’s 
birthday. Mr. Davis had a_ business 
meeting during the day and a banquet 
in the evening. It so happened that a 
number of general agents of the com- 
pany were present in the city attending 
the meeting of the officers and execu- 
tive committee of the general agency 
association. He had letters with the 
facsimile signature of George Washing- 
ton at every plate, the letter being as 
follows: 

George Washington, Mount Vernon, 
Va., Feb. 22, 1928. Massachusetts Mu- 
tual Life Insurance Co., Atlanta, Ga. 
Dear Representative: Accept my sincer- 
est appreciation for celebrating my 
birthday at your annual meeting. 

I never had the pleasure of meeting 
one of the agents of the Massachusetts 
Mutual Life Insurance Company. If 
chance ever presents itself, nothing will 
give me more pleasure than to take a 
policy in your good company. 

Being classed as one of the immor- 
tals, will you kindly refer to your rate 
hook to determine at what rate an an- 
nuity policy can be written? With all 
the present controversies raging, espe- 
cially from Chicago, over my private 
life, I trust you will have no trouble 
obtaining a satisfactory retail credit re- 
port. 

I am credited with possessing that 
unique virtue of truthfulness, and being 
that this is a characteristic now common 
between me and all life insurance agents, 
appreciate my sympathetic attitude to- 
ward the work that has been your pleas- 
ure to pursue. 

Your obedient servant, 

G. Washington. 








| Insurance Stock 
Quotations 


| 


Howard W. Cornelius of Lewis, 
Dewes & Co., Chicago investment 
house, gives the insurance stock quota- 
tions as of Feb. 28: 


Feb. 28, 1928 








i Div. per 
Stock Par Bid Asked Share 
Abraham Lincoln 20 30 35 $1.20 
Aetna Life ..... 100 850 860 12.00 
Agricultural Life 25 60 70 4.00 
Amer. Cent. Life 100 190 cranat 8.00 
Central Life, Il 20 45 55 1.60 
Central St. Life. a 28 30 85 
Cent. West Cas.. 50 75 82 — 
Chicago N. Life. 10 20 To oes 
Columb. Nat. L. 100 325 335 7.00 
Comme ss. ~ =a 10 59 62 1.60 
Conn. Genl. Life. 100 1800 1840 16.00 
Conserv. L., Ind. 10 5 a ed rT 
Cont, As., Cheo. 10 115 a ie 1.60 
‘ont, Casualty... 10 70 73 1.60 
Cont. Life, Mo... 10 29 32 1,00 
Des Moines L.&A. 10 7 81% es 
Detroit 3 apageegs 50 es ee 6.00 
Farmers Nat. L. 5 16 20 1.00 
Federal Life..-.. 100 ae ca 10.00 
Grange Life Ins. 50 cians . 7.50 
Great Amer. Cas, 25 15 20 eee 
International L.. 25 70 75 3.00 
nter-South. Life 1 34 4% 06 
ansas City Life 100 1200 Bai te 12.00 
Lincoln Nat. Life 10 120 F 2.00 
Manhattan Life. 50 135 . 16.66 
Missouri State I 10 88 90 1.20 
Montana Life. 10 13 oss SO 
ie CMR cs cees 10 2 55 1.20 
New Cent. 50 85 95 4.00 
New World Life 10 14 16 80 
o. Amer. Life.. 50 200 Peet 10.00 
Northern = t.. 12 a 80 
‘0. River Fire. . 25 275 285 5.00 
XN. W. Natl Life 5 6% ... 
oo idental Life.. ... 33 35 - 
Ohio Natl. Life 10 ee 80 
Nd Colony Life 10 60 
Old Line Life.. 10 Re 1.50 















Our Agents Have 


A Wider Field— 
An Increased Oppor 
Because We Have 


General Age Limits 0 to 60. 
Non-Medical Age Limits 0 to 45. 


Semi-annual or Quarterly Premium plan. 


Participating and Non-Participating Policies, 
Medical. 


Double Indemnity and Total and Permanent 
Standard and Substandard Risk Contracts. 


for as much as $3,000. 


S. D., W. Va. 


B. R. NUESKE, President 


through to Quincy and Wells Streets, rightin the heart of 








Policies for substantial amounts (up to $5,000) for Children on 
variety of Life and Endowment plans, thus enabling parents to 
buy all of the Family’s insurance on the Ordinary, i. e., Annual, 


Same Rates for Males and Females, Medical and Non-Medical. 


for Males and Females alike, Medical and Non-Medical. 


Our Class C Senior Agents may write Non-Medical Applications 


We have openings in Ala., Ariz., Ark., Dela., D. C., Fla., Ga., IIl., 
Ia., Kans., Md., Mich., Minn., Miss., N. M., N. C., Okla., 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Blvd., running 


tunity 


Medical and Non- 


Disability features 


Chicago’s Financial district. 




















Penn Mutual Expansion 


Practical plans for increasing the membership of our 
General Agencies in every part of our national territory will 
soon be put into operation. Our man-power is to be ex- 
panded numerically. 


Vincent B. Coffin, Director of the Life Insurance 
School of New York University, has been appointed 
Director of Education. This assures to PENN MUTUAL 
Agents an educational system of unexcelled profitableness 
to them. Our man-power is to be expanded educationally. 


In our well-equipped ranks are places for capable and 
industrious men and women. Consult our nearest General 
Agent. Come with us and prosper! 


The Penn Mutual Life Insurance Company 
Independence Square, Philadelphia, Pa. 
Founded 1847 





A PURELY MUTUAL 
Company / 


If You Have Knocked 
the *‘T” Out of ‘‘Can’t” 


WE CAN GIVE 


1. You a liberal first year commission. 
2. An unexcelled renewal commission. 
3. Your beneficiary a renewal pension. 























. easy to digest, easy to remember, easy’ to put at work making dollars for me’’—thus writes « 
“Easy Lessons in Life Insurance,”” a text and review book with quiz supplement. 61 6 
National Underwriter Company, 1362 Insurance Exchange, Chicago a 
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Effect on Agents’ Commissions 


THe assurance of Superintendent BEHA 
of New York that the suggestions he 
makes regarding modifying the Arm- 
strong laws pertaining to limitation of ex- 
pense will not result in decrease of com- 
missions to agents, is gratifying to life in- 
surance men. The Armstrong laws, as 
Mr. Bena points out, have done much to 
stabilize life insurance in this country. 
If a vote were taken the majority of the 
insurance people affected by this measure 
would cast a favorable ballot for it. It 
has kept life insurance, as he shows, on 
a much higher plane and has served to 
keep within reasonable expense bounds the 
production end of the business. Mr. Bena 
makes some seven or eight suggestions 
which he feels will strengthen the meas- 
ure and make it more effective. 

One of the recommendations he makes 
is that conditions should be removed and 
liberalized which make it practically im- 
possible now to organize any new mutual 
life company under the laws of New 


Advantage of 
Our idea of the present situation in 
the life insurance business is that it is 
about right. By this we mean that the 
combination of mutual and stock com- 
panies is better than if the business were 
conducted by all stock or by all mutual 
companies. There are some great ad- 
vantages to the business in the methods 
that are natural to mutnal management 
and the same may be said as to methods 
of stock management. The mutual sys- 
tem gives to the business the character 
of fiduciary trusteeship which might be 
hard to get if there were only stock 
companies in the field.. The public feels 
it has a real ownership in the business 
through the mutual companies. With all 
the better grade of mutual companies 
there is a high type of spirit of trustee- 
ship and this is carried over into the 
stock companies and exists with them 
to a higher degree than perhaps would 
be the case if there were only stock 
companies in the field, because the stock 
companies must of necessity meet the 
mutual companies in service to policy- 
holders if they are to exist. 
The two systems are regulatory of 
each other. If we did not have the large 
number of aggressive stock companies 
that we have the business might lack a 
certain enterprise which it did not pos- 
sess, say, before the Armstrong investi- 
gation. Some mutual companies might 
slow down if they did not ‘hhave the spur 
of keeping up with their stock competi- 





York. New York should be the bulwark 
of mutuafism in life insurance. It is de- 
cidedly to its disadvantage that under the 
present laws no one would have the temer- 
ity to try to organize a mutual company. 

Superintendent Bena has proved a con- 
servative force as head of the New York 
department. His suggestions have been 
wise. He believes in safeguarding the 
companies and yet he realizes that insur- 
ance has to be sold. Under the New York 
law the commissions allowed life agents 
are just about as low as the traffic will 
bear. It is not an easy matter to go out 
in the field and sell life insurance. It is 
hard work. It is true it is remunerative 
but in these days when the highest type 
of men are required in life insurance pro- 
duction there should be a financial advan- 
tage to attract them to that particular ac- 
tivity. We do not believe that the Arm- 
strong law should be amended in any way 
that will affect the compensation paid 
to agents. 


Present System 

tors. The stock companies inject a cer- 
tain commercial spirit which is helpful 
if not carried too far. The result is that 
the opportunities of the are 
promptly taken advantage of and there 
is no danger of falling into a condition 
of an innocuous desuetude which might 
result if the managements of mutual 
companies became too well satisfied. 
On the other hand the mutual companies 
keep the business from becoming too 
commercialized and maintain the inter- 
ests of policyholders as the paramount 
consideration. 

It might be said that the mutual sys- 
tem with one or two exceptions has its 
strongest advocates in the east, while 
the home of the stock companies is in 
the west and south. It has been charged 
that the west and south are too com- 
mercialized and that home mutual com- 
panies are not as much at home there 
as they are in the east; but this condi- 
tion is likely to be changed in the next 
decade or so when perhaps it will be 
found that some stock companies will 
mutualize and thus equalize matters as 
between the west and east. It would be 
unfortunate if it were to be found that 
the west, or south, could not develop 
mutual institutions as well as stock ones. 
Those of us who believe in a two-party 
political system will see also the advan- 
tages of having both mutual and stock 
companies in the life insurance business 
in this country. 


business 








| PERSONAL GLIMPSES OF LIFE UNDERWRITERS 


partment of the Travelers, at one time 
secretary to James J. Batterson, first 
president of the Travelers, died in Hart- 
ford after a week’s illness of pneumonia. 
Mr. Pratt was born in Painesville, O., 
March 8, 1862, and was graduated from 
Western Reserve University, Cleveland, 
O. After practicing law for a time, he 
was clerk of the probate court, resigning 
his position to enter the employ of the 
Travelers in 1891 as secretary to Mr. 
Batterson. Later he entered the legal 
department of the company, where he 
was at the time of his death. 


E. F. Schneider of Little Rock, Ark., 
state agent of the Great American Life 
of Hutchinson, Kan., shot and killed 
himself in his room there last week. The 
cause of his act was despondency. His 
wife died last March and he had grieved 
for her deeply since that time. 

W. M. Pardue, special representative 
of the K. H. Denning home office 
agency of the Cotton States Life of 
Nashville, has made an_ exceptional 
record. He started writing with the 
company Nov. 14, 1927, and to date he 
has written $260,000 of examined and 
paid-for business. All of Mr. Pardue’s 
applications are on the annual basis. 
He hasn’t missed a day of writing from 
one to ten applications since he started. 
He averages about three a day. One 
day he wrote as high as 25. Mr. Pardue 
was formerly an industrial life man. He 
gets his prospects through house to 
house canvassing. 


Arthur S. Holman, manager of the 
Travelers and president of the San 
Francisco Life Underwriters Associa- 
tion, has been reappointed for a five- 
year term as a member of the board of 
administration of the municipal employes 
retirement system of San Francisco, ac- 
cording to announcement of Mayor 
James Rolph, Jr. Mr. Holman has 
served on the board since 1921. 


Jack Warshauer, general agent for the 
Brooklyn National Life in Brooklyn, is 
again seeking to lead the company’s 
agency forces and during March, when 
a special campaign will be staged in 
srooklyn, he expects to place $300,000 
of new business on the books. The 
Warshauer Agency has led the company 
agency organization both in 1926 and 
1927 and Jack Warshauer has led as a 
personal producer also. Mr. Warshauer 
not only is a leader in his company’s 
ranks, but he holds the world record for 
the number of applications written in 
one day, securing 262 signatures in a 
single day on May 25, 1926. 


J. Rutherford McAllister, trustee of 
the Penn Mutual, and one of Phila- 
delphia’s prominent bankers, died Feb. 
24 at the age of 65. He was president 
of the Franklin National Bank from 1904 
to 1926, and after its merger with the 
Fourth Street National Bank he was 
elected chairman of the board of direc- 
tors of the new institution. 

Mr. McAllister was elected a Penn 
Mutual trustee in 1922, and was im- 
mediately assigned to the finance com- 
mittee, his membership continuing until 
his death. In 1927 he was appointed a 
member of the committee on nomina- 
tions. Mr. McAllister was a strong 
figure in the banking fraternity of Phila- 
delphia, and was one of the most active 
of the Penn Mutual’s trustees and com- 
mitteemen. 


C. L. Coyner, manager for northern 
Illinois for the Mutual Life of New 
York, was agreeably surprised by his 
friends in the Mutual Life and agents 
on the occasion of his 25th anniversary 
with the company. The affair took on 
the nature of the “silver jubilee” and was 
held at the Congress hotel in the form 
of a dinner party. In addition to a num- 





Walter Wilcox Pratt of the legal de- 





ber of Mr. Coyner’s agents from various 
sections of northern Illinois, Samuel 
Heifetz, Herman Hintzpeter and Robert 
E. Spaulding, Chicago managers for the 
Mutual Life of New York, also attended 
the celebration. John Hastie, assistant 
manager of the Heifetz agency, acted as 
toastmaster. Dr. W. W. Quinlan, med- 
cal referee of the Mutual Life in Chicago, 
was also present and was one of the 
speakers. Henry D. Reisa, superin- 
tendent of agents of the Coyner agency, 
was the man who arranged the affair, 
As a token of appreciation and esteem 
Mr. Coyner was presented with a beav- 
tiful silver loving cup. 

Representing his native state of South 
Carolina, by request of her governor, at 
the 150th anniversary of the historic en- 
campment of the Revolution at Valley 
Forge, President William A. Law of the 
Penn Mutual made the principal address 
of the recent military service celebrating 
South Carolina Day in the Chapel of the 
Colonies at Valley Forge, Pa. 

Mr. Law drew attention to the im- 
mense strategic importance of South 
Carolina during the last three vears of 
the Revolution, during which time there 
were no fewer than 137 battles, actions 
and engagements fought in that state, 
in 103 of which only South Carolinians 
engaged on the American side. Many 
of these were part of the harrassing 
guerilla warfare waged in the swamps 
by Morgan, Marion and Sumter. 


Arthur M. Hyde, president of the Sen- 
tinel Life, and Mrs. Hyde are motoring 
through Texas. They stopped in Min- 
eral Wells, and later will join John R. 
Young, Sentinel general agent in Hous- 
ton, Tex., and Mrs. Young for a trip 
along the southern Texas coast. Gov- 
ernor Hyde plans to be away for two 
weeks. 

Dr. Edward Everett Mackenzie, 
founder of the Immediate Benefit Asso- 
ciation, now known as the Sun Life of 
Baltimore, and also founder of the 
Mount Vernon Life Company, died at 
his home in Baltimore last week. 
Thomas Mackenzie, with whom Dr. 
Mackenzie was associated in the found- 
ing of these companies, died five months 
ago. 

With his brother, Thomas Mackenzie, 
he founded the Immediate Benefit Asso- 
ciation in 1890 and continued with this 
company until 1899. The name of the 
organization was changed in 1897 to the 
Immediate Benefit Life. In 1916 the name 
was again changed to the Sun Life. Fi- 
teen years ago Dr. Mackenzie and his 
brother founded the Mount Vernon Lite 
and he was president of this organization 
up to the time of his death. 


Lee J. Dougherty, vice-president_ané 
general manager of the Guaranty Lilt 
Davenport, Ia., has been elected nation F~ 
councillor of the United States Chamber ; 
of Commerce by the directors of the 
Davenport chamber. As councillor Mr. Be 
Dougherty automatically becomes chal 
man of the national legislation committe 
of his local chamber. Mr. Dougherty * 
also a director of the Davenport chat 
ber, and one of its most active members. 





ee See ee 


Arthur W. Pettit, assistant genet? © 
counsel and head of the claim depat® § 
ment of the Federal Life, left this we © 
for a trip to Guatemala, where he ¥) & 
be the guest of A. H. Geissler, Unitee 
States minister, with whom Mr. Pett § 
was quite closely associated in Oklahom § 
some years ago. He expects to stoP 4 4 
Cuba and Florida on the return trip # 9 
will be gone for about a month. 

Insurance Commissioner Ray Yente 9 
of Iowa, who met with a severe accidet § 
last October while hunting in South Di- 
kota, resulting in his leg being ba “| 
broken, is still navigating with the # 
of crutches. Mr. Yenter’s injuries ¥* 
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serious and he has had a difficult time 
in getting back on his feet. Mr. Yen- 
ter however now is able to attend to 
his duties regularly. He was in Daven- 
port this week attending the 25th an- 
niversary celebration of the Guaranty 
Life. 


Robert G. Richards, agency secretary 
of the Atlantic Life, is spending a week 
or two in Hartford, Conn., studying 
methods of the Life Insurance Sales 
Research Bureau which may be applied 
to his own line of work. He plans to re- 
turn to his home office at Richmond next 
week. 


Alexander E. Patterson, who has re- 
signed as a Chicago branch manager of 
the Equitable to take a Chicago general 
agency for the Penn Mutual Life, left 
Chicago on Wednesday of this week for 
a two-week vacation on the Gulf of 
Mexico. He will take charge of the 
former C. J. McCary general agency 
quarters at 134 South LaSalle, March 16. 


Mrs. Alice L. Doke of Ephraim, Utah, 
a special agent of the Penn Mutual, de- 
livered more policies in 1927 than any 
other special agent in the company’s 
entire field force. She is a most suc- 
cessful business woman, owning and 
operating ranches and farm properties 
jointly with her husband. Her acquaint- 
ance is as wide as the boundaries of 
Utah, and she ranks as one of the most 
honored citizens of that state. 


Ross L. Stockman of Sioux City, Ia., 
state supervisor in Nebraska for the 
Merchants Life of Des Moines, has been 
made one of three honorary members of 
Omicron chapter, Sigma Phi Sigma, at 
the state university at Lincoln, Neb. Mr. 
Stockman formerly resided in Des Moines 
and during the war was a captain in the 
88th division, serving overseas more 
than a year. Although recently pro- 
moted to supervisor of the Nebraska dis- 
trict, he will continue to live in Sioux 
City. 


W. S. Ayres, vice-president and gen- 
eral counsel of the Bankers Life of 
Des Moines, who suffered a heart at- 
tack many months ago, is still confined 
tc his bed and is unable to get about. 
Judge Ayres has a host of friends in 
every direction who regret to learn of 
his continued disability. He is one of 
the most eminent insurance attorneys 
of the day. 
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CHANGES BY RELIANCE LIFE 
Five Important Appointments of Super- 
visors Are Announced by Pitts- 
burgh Company 





_ Five important changes in the field 
force of the Reliance Life of Pittsburgh 
are announced. 

V. J. Adams, supervisor of the Ohio 
department, is transferred to southern 
California as supervisor. Mr. Adams has 
been in charge of the Ohio department 
lor eight years with headquarters in 
Cleveland. Cincinnati also was included 
in Mr. Adams’ department, but now is 
to become a separate branch. He took 
a contract with the Reliance Life as a 
general agent in Knoxville, Tenn., May 
1, 1918. He soon demonstrated his abil- 
ity not only as a writer, but as an organ- 
'zer, and was placed in charge of the 
tri-state department, covering Tennessee, 
Arkansas and. Mississippi, with head- 
Quarters at Memphis, Sept. 1. In 1920 
‘¢ was transferred to the Ohio depart- 
ment. In his new field Mr. Adams will 
maintain headquarters in Los Angeles. 


MeCormack Succeeds Adams 
a. P. McCormack, supervisor of the 
entucky department, succeeds Mr. 


Adams as supervisor of the Ohio depart- 
ment and temporarily will be in charge 





























o both Ohio and Kentucky. Mr. Mc- 


A Policy for Every 
Applicant 


The Lincoln National Life is now 
in position to offer everybody a policy. 


In addition to its wide scope of 
policies written over an age range of 
from 1 day old to 70 years and its sub- 
standard service covering employment 
hazards and physical impairments, it 
presents a Retirement Income Policy 
written upon men or women without 
physical examination. 


The Retirement Income Policy, 
which has death benefits, cash surrender 
values, loan values and providing either 
a life annuity or refund annuity to begin 
at an age elected by the insured, gives 
Lincoln National Life agents a chance 
to offer some form of policy to every 
applicant. 
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The 


Lincoln National Life 
Insurance Company 


“Its Name Indicates Its Character’’ 


Lincoln Life Bldg. Fort Wayne, Ind. 


More Than 515 Millions in Force 
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Here is a FILE that meets 
every filing need at 


a price surprisingly 
low 4777 






li reduce the question of filing equip- 
. ment to simple terms. 


Obviously, the chief function of a letter file is to 
hold letters, and protect them. Filing clerks like 
files that have easy, rolling drawers, so a minimum 
of effort is necessary to open and close them. GF 
file drawers are noted for their smooth, almost 
effortless movement. 


Filing clerks like quick releasing follower blocks 
that material may be filed or removed quickly. 
GF follower blocks release instantly, yet hold 
rigidly until released. 


These GF file drawers are 28 inches deep. And, 
with the unusually compact follower, you get the 
greatest filing capacity per dollar, you can find in 
any file you can buy. 


And, too, your investment is a permanent one, due 
to ever-lasting steel construction and baked 
enamel finish. Coupled with these points is the 
exceptionally low prices for files of this quality. 


THE GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio Canadian Plant, Toronto 
BRANCHES AND DEALERS IN ALL PRINCIPAL CITIES 


The GF Allsteel Line: Safes « Filing Cabinets . Sectional 
Cases + Desks « Tables « Shelving + Transfer 
Cases « Storage Cabinets . Document Files . Supplies 


700 LINE FILES 


Attach this coupon to your firm letterhead 
THE GENERAL FIREPROOFING COMPANY - Youngstown, Ohio ‘.-U- 


Kindly send me descriptive matter on the new “700 Line” of GF files. 

















Name Firm. 
Address 
City. __State 



































Cormack began his career with the Reli- 
ance Life soon after returning from serv- 
ice in the World War, as an agent in 
Pittsburgh. He was appointed super- 
visor in Kentucky, with headquarters at 
Louisville, July 1, 1924. 

George C. Gilbert, Jr., has assumed 
charge of the Washington and Oregon 
departments as supervisor, with head- 
quarters in Seattle, where he is widely 
known and has worked for many years. 
Mr. Gilbert was associated with one of 
the large northwestern companies for 
many years as a writer and as an agency 
director, and also has had several years 
of home office experience. 

Patterson Heads Tri-State Department 


V. R. Patterson was appointed super- 
visor in charge of the tri-state depart- 
ment, with headquarters at Memphis. 
He was a banker in Mississippi and 
North Carolina for many years before 
entering the life insurance business. He 
became associated with the Hilliard 
Agency, Asheville, N. C., and proved to 
be a good producer of life, accident and 
health insurance. He is well qualified 
to be a supervisor. 

L. B. Whitaker has been placed in 
charge of the Indiana department, with 
headquarters at Indianapolis. He was 
associated with one of the old eastern 
companies for many years and joins the 
Reliance Life with an excellent record 
of personal and agency production. He 
has had about ten years experience in 
the life insurance business. 


NEW GENERAL AGENTS NAMED 


Lewis & Gendar of New York Open 
Life Department Under Holden, 
Taking Brooklyn National 


The Brooklyn National Life has ap- 
pointed Lewis & Gendar general agents 
of the company, effective at once. Of- 
fices will be maintained at 1 Liberty 
street, New York City, and at 153 Mon- 
tague Street, Brooklyn. The life insur- 
ance department of Lewis & Gendar 
will be in charge of George H. Holden. 
who is now with the Aetna Life at 100 
William street, New York. Mr. Holden 
has been with the Aetna for the past 
two years, prior to that being connected 
with the Manhattan Life. He also was 
for a number of years in the insurance 
newspaper field in this city and is well 
known in this connection. This is one 
of the aggressive general agencies in 
New York and Brooklyn. 

Perry L. Goldstone has been ap- 
pointed general agent for the Brooklyn 
National Life, to succeed Clarence L. 
Perry in the uptown New York office 
at 33 West 42d street. Mr. Goldstone 
was formerly with the Equitable Life 
of New York and was a ranking pro- 
ducer. For the past two years he has 
been in the New York territory and 
Prior to that was with the Equitable in 
Philadelphia. 





BROWN IN TERRE HAUTE POST 
Mutual Life of New York Promotes 
Evansville Man to Succeed George 
M. Rynick, Retired 





The Mutual Life of New York an- 
nounces the appointment of Argyle 
Brown as its manager in Terre Haute, 
Ind. His office will be in the Terre 
Haute Trust building. Mr. Brown be- 
came connected with the company in 
March, 1921, as an agent in Evansville, 
Ind., under Louisville management. In 
March, 1923, he was appointed district 
manager for western Kentucky, with 
headquarters in Owensboro, and after 
two years of service in that capacity 
was transferred to Evansville and placed 
in charge of the branch there. He has 
qualified for the Field Club every year 
but one in his connection. 

George M. Rynick, Mr. Brown’s pred- 
ecessor, is relieved from further active 
duty under the company’s retirement 
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plan in recognition of long and faithful 
service. Mr. Rynick began his service 
as an agent in Philadelphia in 1901. In 
1905 he removed to Baltimore and 
worked as a solicitor, and from July 1, 
1907, to Feb. 1, 1914, he was superin- 
tendent of agents for the Baltimore 
agency. In February, 1914, he was ap- 
pointed manager in Terre Haute and has 
filled that position until this time. 
Dix & Dix 

The firm of Dix & Dix, Mobile, Ala., 
has been made associate general agent « 
the Penn Mutual Life for eight south 
Alabama counties and west Florida. 

L. D. Dix has for the past 16 years 
represented the Penn Mutual as district 
manager at Mobile, during which tinx 
he has been a leader in civic affairs. He 
has served as president of the Mobhik 
Rotary Club and as governor of the 26th 
Rotary district. Daniel S. Dix has just 
completed with highest honors the 
course of study required for the A. B 
degree at Washington and Lee Univer- 
sity. He is just entering the insurance 
field as his father’s partner. 

Morris Levy of Pensacola, Fla., has 
been appointed district manager for west 
Florida by Dix & Dix. He has repre- 
sented the Penn Mutual at Pensacola for 
many years. 





Dr. H. M. Faser 


J. N. McLean, general agent for the 
Penn Mutual at Jackson, Miss., has 
appointed Dr. Henry M. Faser as asso- 
ciate general agent. Dr. Faser has for 
many years been the head and front of 
educational pharmacy in his state. He 
has been active in a variety of civic in- 
terests as well, and his business expe- 
rience has included service as president 
of the Guarantee Bank & Trust Com- 
pany ef Oxford. His duties in the Jack- 
son agency will be to bring new men 
to the local force, and to supervise their 
training and subsequent work. 

The appointment becomes effective at 
the close of the present term of the 
school of pharmacy of the University of 
Mississippi, of which Dr, Faser is the 
dean. 


A. M. Baten and M. M. Robinson 


The International Life announces the 
appointment of Anderson M. Baten and 
M. M. Robinson of Dallas, Tex., as gen- 
eral agents. 

Mr. Baten is a son of A. E. Baten, 
president of Howard Payne College. 
Brownwood, Tex. He has been in liie 
insurance for ten years and for the past 
three years had represented the Lincoln 
National Life. Mr. Robinson is a per- 
sonal producer with a background ot 
22 vears successful experience as a rate 
book carrier. On several occasions he 
has passed the $1,000,000 mark for an- 
nual production. 


W. C. Murray 


W. C. Murray, for some years district 
manager for the John Hancock at Har- 
risburg, Pa., and well known through- 
out the state because of his activity ™ 
association work, has changed his agency 
connection. On Feb. 6 he became ass0o- 
ciated with the Herbert L. Smith gen- 
eral agency of the Northwestern Mutual 
at Harrisburg, as special agent. : 

In addition to his record as one ™ 
the most successful life underwriters 1" 
eastern Pennsvivania. Mr. Murrav has 
served as president of the Central Penn- 
svIlvania Life Underwriters Association 
and is now secretarv-treasurer of the 
Pennsvivania State Association of Lite 
Underwriters. 2lso rational evecutive 
committeeman from the Harrisburg as 
sociation. 


Mountain States Life Appointments 


The Mountain States Life announces 
the anpoirtment of W. R. Middleworth 
and J. William Thomnson as senera 
agerts at Sen Diego, Cal. Mr. Middle 
worth is widely acauainted in that sec 
tion. havine formerly been engared ™ 
the automobile business in San Dieg% 
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and Mr. Thompson is an experienced 
life underwriter. 

This company also announces the ap- 
pointment of F. D. Warner as general 
agent at Phoenix, Ariz., in charge of 
that state, and Carl H. Ewry as man- 
ager for Wyoming, with headquarters at 
Gillette, reporting to the Denver general 
agency. 


John A. Campbell 


John A. Campbell, who has been gen- 
eral agent in New York City of the 
Western Union Life of Spokane, which 
was recently purchased by the Sun Life, 
has been appointed general agent of the 
Farmers & Traders Life of Syracuse. 
He will take over the Western Union 
Life offices at 420 Lexington avenue. 


Albert R. Thomson 


Albert R. Thomson, who for 24 years 
has been a partner in the firm of Utter 
& Thomson, as general agents in De- 
troit for the New England Life, has re- 
signed from the firm and hereafter will 
devote himself to personal service to his 
clients. He will specialize in trust agree- 
ments, working in conjunction with 
trust companies. His son, Richard L. 
Thomson, is associated with him in the 
new firm. 


C. D. Williams 


Charles D. Williams of Boonville, Ind., 
for many years an agent for the Ameri- 


can Central Life of Indianapolis, has 
been appointed general agent for the 
Mutual Life of New York and will have 


charge of the southern half of Indiana 
He will continue to make his headquar- 
rs in Boonville. 


Earle Hamrick 


Earle Hamrick, formerly of Winston- 
Salem, S. C., has been appointed gen- 
eral agent of the Liberty Life of To- 
peka, Kan., in Dallas, Tex. 


J. F. Kerfoot 


J. F. Kerfoot, formerly a resident of 
Des Moines for 20 years, has returned to 
that city and has taken the general 
agency for the Central States Life of St. 
Louis. He will have offices at 600 
Royal Union building. 

Mr. Kerfoot was in the loan depart- 
ment of the Equitable Life of New York 
ten years. For the past two years he 
has been field manager for the Aetna 
Life in Wisconsin. The Central States 
Life was licensed in Iowa Jan. 1. 


Paul T. Anderson 


Paul T. Anderson of Indianapolis has 
been appointed general agent of the In- 
ternational Life to work in Missouri. 
Mr. Anderson graduated in 1923 from | 
the University of Illinois, where he was | 
a member of the 1920-21 football team. | 
On leaving school he became a repre- 
sentative of the Merchants Life and was | 
later appointed state superintendent for | 
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Indiana with headquarters at Indian- 
apolis. Two years later he went with 
the Aetna Life in Indianapolis and con- 
tinued that connection until his appoint- 
ment by the International Life. 


M. J. Moran 


The Sentinel Life has appointed M. 
J. Moran as general agent for northern 
and eastern Kentucky. Mr. Moran, who 
has offices at 204 Republic Building, 
Louisville, will have a general agency for 
both the life and health and accident de- 
partments. He was formerly general 
agent for the Lafayette Life. 


G. H. Helgerson 


G. H. Helgerson, formerly insurance 
commissioner and state treasurer of 
South Dakota, has been appointed gen- 
eral agent of the Merchants Life of 
Des Moines, 


Dale R. Schilling 


Dale R. Schilling, formerly with the 
“Insurance Field” as associate editor, 
has formed a connection with the Heart 
of America Agency of the Provident 
Mutual Life in Kansas City, under the 
management of Harper Moulton. Mr. 
Schilling will be special agent in Kan- 





sas City. He was with the “Insurance 
Field” for four years. Mr. Schilling’s 
iather, William Schilling, is an old in- 
surance man, having been a _ general 
agent for the Union Central in lowa a 
number of years ago. Mr. Schilling was 
also with that coinpany for a time. He 


is a graduate of the University of Mis- 
souri and was an aviator during the war. 


Harley-Proctor Agency 


National of St. Louis 
appointment of new 
state managers for upper Illinois, J. T. 
Harley and George M. Proctor of Chi- 
cago. The new organization, to be known 
as the Harley-Proctor Agency, will have 
headquarters in the First National Bank 
building, Chicago. It will be in charger 
of Chicago and a number of counties 
surrounding that city. 


The American 
has announced the 


W. H. Phillips 
William H. Phillips, formerly of Wich- 
ita, Kan., has been named general 
agent for the American National of St. 
Louis at Kansas City, Mo. He will have 
the eastern half of Kansas and the up- 
per half of Missouri. 


Life Agency Notes 


The appointment of Harold A. Phillips 
as special agent for the Maryland Life 
for Baltimore and vicinity has been an- 
nounced by Charles C, Clabaugh, super- 
intendent of agencies. Mr. Phillips will 
work out of the home office. 

A new law and insurance firm has 
recently been established at Harlan, Ia., 
by James H,. Cullinane and Fred A, 
Wachtler. In connection with their law 
offices, the firm has assumed a contract 
to represent the Des Moines Life & An- 
nuity in Shelby county and to organize 
sub-agencies in four other counties. The 
insurance department will be known as 
the Western Iowa Insurance Agency. 
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TAGGART DEFENDS RULINGS 


Pennsylvania Commissioner Reviews 
Results of Examination Plan at 
Two Insurance Meetings 





A defense of his examination ruling 
Promulgated last September was made 
by Commissioner M. H. Taggart of 
Pennsylvania in addresses before two 
Stoups of insurance men last week. 

is first address was at the sixth an- 
tual dinner of the Life Underwriters’ | 
Association of Johnstown, Pa. The sec- 
ond was at an insurance day rally held 
under the auspices of the Mifflin County 

Nsurance Men’s Association at Lewis- 
town, Pa. 

_ His addresses were practically simi- 
at. He declared that when he took of- 
ee, he determined to make an attempt | 





| total was distributed as 





to “keep bums out of the game and rid 
the profession of incompetent agents 
already in the business.” The ruling, he 
said, was made to serve to place the 
business on a higher plane and to safe- 
guard not only the companies and the 
public, but the honest and competent 
agents as well. 
qgehousands Seek Licenses 


Commissioner Taggart revealed that 
from Sept. 1 to Feb. 1, 5,189 persons 
made application for licenses. Of. that 
number, 4,101 appeared for examination 
and 785 failed to pass the tests. The 
follows: 


Taking examination Failed to Pass 


Life Section 3,107 559 
Fire Section 464 33 
Casualty Section 530 193 


On Jan. 7, 862 additional persons filed 
questionnaires. Of this number, 631 ap- 








ENVIABLE 
REPUTATION 


for giving the best in life insurance service 
has been established by the Equitable Life 
Insurance Company of Iowa. 


The American public has placed its 


stamp of approval on this company. 


Its 


policyholders are ever ready to testify to 
the efficient service rendered by agents who 
are given unusual Home Office assistance. 
For over sixty years the Equitable Life of 
Iowa has been building this enviable repu- 
tation for service to policyholders and field 


representatives. 


Those representing the Equitable Life 
of Iowa in the field find its good reputation 
a distinct advantage. 


Founded: 1867 





Home Office: Des Moines 























peared for examination and 113 failed to 








Years of Life Insur- 


ance 


Ideals and Service e 


An _ ideal became a reality when, on February Ist, 1843, “THE MUTUAL LIFE 
OF NEW YORK” issued its first policy. The business of life insurance on the mutual 
plan started in America then and there. 


Priority in its field is not the Company's claim to greatness—age in itself is no great 


distinction. 


still prevail. It aims at quality and 


THE MUTUAL LIFE began with high ideals of business conduct, which 


to be highly honorable in all its dealings. 


In its relations with policyholders and their representatives THE MUTUAL LIFE 


has an outstanding record. 


Those who contemplate life insurance soliciting as a career are invited to apply to 


The Mutual Life Insurance Co. 


of 


DAVID F. HOUSTON 
President 


34 NASSAU STREET 


New York 


GEORGE K. SARGENT 
2nd Vice-President and Manager of Agencies 


NEW YORK, N. Y. 
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pass. Up to Feb. 19, 1,589 additional 
questionnaires had been filed. 

These figures were cited by Colonel 
Taggart “to show that the insurance 
business i$ not drying up as the result 
of the new laws and to indicate the pro- 
tection being given you men and the 
public in keeping incompetents from the 
fie 





RHODE ISLAND SHOWS GAINS 





State Continues Unique Record of Hav- 
ing Twice as Many Policies Issued 
as It Has Inhabitants 





PROVIDENCE, R. I. March 1.— 
The total new business written in ordi- 
nary, industrial and group life policies 
in Rhode Island for 1927 showed a gain 
of $4,000,000 over the figures of 1926, 
according to statistics just given out by 
Commissioner Philip H. Wilbour. The 
amount of new insurance written in _ 
with 


was $112,981,010, as compared 
$108,943,459 in 1926. This is a good 
comeback from the business of 1926, 


which showed a falling off in the writ- 
ings of that year of some $6,000,000 from 
the previous year, due largely to less 
group business in 1926. In 1927 the 
group business again fell off some $3,- 
100,000 but the gain of $6,200,000 in 
ordinary writings and over $1,000,000 in 
industrial policies offsets by some $4,- 
000,000, 

The ordinary business in 1927, issued, 
was $66,865,893; group, $6,104,268, and 
industrial, $40,010,849. 

Rhode Island continues to have the 
unique distinction of having twice as 
many ordinary and industrial policies is- 
sued on the lives of its citizens as there 
including 


are residents of the state, 
every man, woman and child. The pop- 
ulation of Rhode Island by the 1925 


census was 679,260. A total of 1,155,272 
industrial and ordinary policies were is- 
sued in the state in 1927, being divided 
into 966,777 industrial policies and 188,- 
495 ordinary policies. This is aside from 
group insurance to the amount of $24,- 
045,222 in force. 





Connecticut Agents in Conference 


The New England Mutual Life agents 
for Connecticut held an agency confer- 
ence Feb. 25 at Hartford Club. General 
Agent George L. Hunt presided and in- 
troduced Agency Supervisor Carl L. 
Bailey, who told of some recent policy 





changes, and Messrs. Lathrop and Bald- 
win, managers of the company’s New 
York office, who spoke on unique sales 
plans in that organization. Agents of 
the company from all parts of Connec- 
ticut attended the convention. 





Detroit Agency’s Good Showing 


The Johnston & Clark agency of the 
Mutual Benefit at Detroit reports a gain 
of 20 percent of paid-for business in 
January, 1928, over last year. The 
amount paid for is $2,009,500. 

From present indications the Febru- 
ary business will show an equal gain 
over February last year. The Johnston 
& Clark agency has 51 men who have 
qualified for the home office convention. 
With their families the number from 
Michigan will reach 78. This is the 
largest number from any of the agen- 
cies in the company. 





Agencies Hold Joint Meeting 


The agents of the Sun Life and the 
Equitable Life of Iowa held a joint 
Monday morning meeting at Detroit 
this week. Several members of the 
Equitable Life force won prizes in a 
contest given by Ernest W. Owen of 
the Sun Life. The prizes were offered 
to agents of both companies. 


New York Federation Meeting 


Leonard L. Saunders, secretary of the 
Insurance Federation of the State of 
New York, advises that its annual meet- 
ing will be held at the Hotel Van Curler, 
Schenectady, May 11-12. 





James A. Whitmore Is Speaker 


James A. Whitmore, agency’ manager 
of the Phoenix Mutual Life, spoke be- 
fore the local underwriters of Syracuse 
on “What vs. Why in Life Underwrit- 


ing,” and before the round table of the 
Greater Buffalo Advertising Club on 
“What _ Copy Interests the Consumer 
Today.’ 





Wallis Is Hartford Speaker 


Frederick A. Wallis, manager of the 
Fidelity Mutual Life in New York, ad- 
dressed the Rotary Club of Hartford on 
Feb. 27. Mr. Wallis was formerly a 
deputy police commissioner and com- 
missioner of correction, and until re- 
cently United States commissioner of 
immigration. He talked on “Crime and 
Some of Its Newer Aspects.” 
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MORE FARMS IN IOWA CLEAR 





Only 48 Percent Mortgaged, Equitable 
Official Finds—General Conditions 
Much Improved 





DES MOINES, March 1.—More than 
half of the farms in Iowa are entirely 
free from mortgage, according to statis- 
tics gathered by Griff Johnson, in charge 
of investments for the Equitable Life 
of Iowa. This year about 48 percent of 
the farms carry mortgages, he said. Mr. 
Johnson has made surveys of the farm 
situation each year. 

“Practically all of the adjustments 
necessary as a result of the high farm 
prices in 1919 have been made,” he says. 
“Not more than 10 percent of Iowa 
farms were involved in these changes, 
and foreclosures will be much smaller 
in number this year.” 

Contrary to many alarmists, the number 
of Iowa farmers who live on and farm 
their own land is increasing, Mr. John- 
son said. Iowa is getting farther and 
farther from the tenant problem in his 
estimation. He predicted that ten years 
will see owners living on nearly every 
farm in the state, 

His survey also has revealed the fact 
that outsiders do not purchase Iowa 
land but rather it is held in families. The 
larger farms of the state are constantly 





being subdivided to accomodate sons 
and daughters or other relatives. 

The highest prices for farm land in 
the state are paid in the communities 
where foreigners settled several genera- 
tions ago, Mr. Johnson found. Persons 
in those communities wish to remain to- 
gether and therefore pay high prices for 
farm land in the immediate neighbor- 
hood. 

“Financial conditions have been notice- 
ably better since 1925,” he said. “The 
Equitable has mortgages exceeding 
$50,000,000 on Iowa farms and keeps a 
close record of land conditions. Less 
than 2 percent of the mortgages have 
had to be foreclosed by the company.” 

Mr. Johnson also declared paved roads 
had done much to put the land owner 
on his own farm. 

“Sons of farmers are more and more 
staying on farms where there is a paved 
road nearby.” 


SELL THE CASUALTY COMPANY 








Owners of the Mississippi Valley Life 
Will Give Their Attention to 
Its Business 





The owners of the Mississippi Valley 
Life of St. Louis also owned the Re- 
public Casualty & Surety. The latter 
company has been sold to a Chicago 


syndicate and its home offices return to 
that city. Former Secretary Paul L. 
Temple and former Treasurer J. D. 
Debuchananne of the Republic plan to 
devote their entire time to the develop- 
ment of the Mississippi Valley Life. It 
recently closed a deal for the purchase 
of control of the Two Republics Life 
of El Paso, Tex. The stockholders of 
the latter company have now approved 
plans for reinsuring in the Mississippi 
Valley Life. The Mississippi Valley now 
operates in Missouri, Illinois, Ohio, 
Texas, New Mexico and has compre- 
hensive plans for the expansion of its 
activities. It has taken over the Repub- 
lic Casualty space in the Paul Brown 
building in St. Louis. 





WILL DISCUSS PLANS FOR 
ILLINOIS INSURANCE DAY 





Frank M. Chandler of Chicago, the 
new assistant resident manager of the 
Employers Liability and affiliated com- 
panies, who was elected vice-president 
of the Illinois Insurance Federation and 
as such chairman of Illinois Insurance 
Day, will hold a meeting in the near 
future of representatives from the vari- 
ous insurance associations of the state 
to discuss plans for establishing such a 
day in Illinois. Mr. Chandler believes 
that the proper time for this day will 
be after the election in the fall. At that 
time the big national insurance conven- 
tions will have passed, the political sit- 
uation will be pretty well known and 
the insurance men will be in a mood to 
gather with prominent policyholders to 
discuss mutual interests. Mr. Chandler 
is very much in favor of having outside 
speakers and would make this a public 
function which will attract the attention 
of the people. 


Provident Life Regional Meeting 


More than 40 banker-agents of the 
Provident Life of Bismarck, N. D., who 
represent the company in what is known 
as the Bismarck territory, met in that 
city for the first of a series of regional 
meetings, Feb. 22. Other regional meet- 
ings will be held at Minot, Devils Lake, 
Jamestown and Dickinson in the near 
future. 





Associates Fete Patterson 


A small group of Chicago managers 
of the Equitable Lafe of New York 
gave a dinner in honor of Alexander E. 
Patterson, who has resigned from the 
Equitable service to take a general 
agency for the Penn Mutual Life in 
Chicago. Those present were: Harry 
M. Berls, successor to Mr. Patterson, and 
former resident supervisor in the Chi- 


cago territory, H. E. Kerber, Harry 
Wright, P. M. Girault, W. H. Bender, 
P. B. Hobbs, E. S. Schloss and Mr. 
Patterson. 





Big Single Premium Annuity 


One of the largest single premium an- 
nuities ever written in Minnesota is an- 
nounced by the Pacific Mutual Life. 
Through M. J. Dillon, general agent in 
St. Paul, a St. Paul man has paid $100,- 
050 cash to provide an annuity of $100 
a month for each of his five daughters. 
The company will make the first pay- 
ment of $1,500 March 15 and a like 
amount every three months thereafter. 

Mr. Dillon handled the transaction 
personaily, working on it about a year 
before the deal was finally closed. 


Home Life Agency to Move 


At the end of March or in the first 
days of April the Chicago office of the 
Home Life will move from its present 
quarters in the Home Insurance build- 
ing, 137 South LaSalle street, to the new 
State Bank of Chicago building at La- 
Salle and Monroe streets. The new 
offices will house the George McLaren 
& Son general agency and the John Gor- 
don agency. Mr. Gordon is a new man 
in Chicago and has already made a re- 
markable production record. In Janu- 





ary his agency was fifth among all the 





agencies of the Home Life in paid-for 
business. 





Morrell Addresses Legion Men 


John Morrell, 1927 production leader 
of the Equitable Life of New York in 
Chicago, addressed the Advertising Post 
of the American Legion in Chicago last 
Monday on “When the Brains of a 
Business Die.” Mr. Morrell is consid- 
ered one of the nation’s experts on busi- 
ness insurance. His production in 1927 
was more than $3,258,000. He is a 
member of the agency staff of the P. L. 
Girault, Jr., Equitable agency in Chicago. 








SOUTHERN FIELD 








CRAVENS-DARGAN CONVENTION 
‘Northwestern National Officials Attend 
Banquet Which Marks Conclu- 
sion of Contest 

















For six weeks the agents of the 
Northwestern National Life in Texas 
have been engaged in a sales contest, 
all of Houston and Galveston as city 
team being pitted against all other 
Texas salesmen as country team. The 
city team won by $15,000 and thereby 
received the special honor of being 
seated at the head of the banquet table 
when all agents and two company off- 
cials were entertained as the closing 
feature of the state convention. 

Prizes for writing at least one appli- 
cation each week were awarded to W. 
D. Foster of Austin, S. J. Nadel of Dal- 
las. L. Rose of Oakwood, Ben Banks 
of Forth Worth, Mrs. Amelia Porter oi 
Houston, C. Hohn of Houston and H. 
J. Kraft of Houston. 


Dr. Henry W. Cook, vice-president 
and medical director, and J. Stewart 
Hale, actuary, attended as representa- 


tives of the home office. The program: 


James Cravens. 
Business from Old Policy- 


Welcome, 
“Securing 


holders.” Discussion by all. H. W. Neu- 
haus. 

“The Agent and the New Business De- 
partment,” Dr. Henry W. Cook, vice- 


president and medical director. 

“Our New Policies; the Great Lakes 
Trip,” J. S. Hale, actuary. 

Round Table Discussion, 
Company Officers. 

“Common Texas Errors,” H. V. Jack- 
son, Cashier and Assistant Manager. 

“Cooperation in Conservation,” Mrs. 
Amelia Porter, Supervisor, Policyholders 
Service Department. 

Remarks by our new agents. 

“Where Do We Go from Here?” H. G. 
Hewitt, Manager Life Department. 

Banquet. 

“The Company and Life Insurance and 
You,” Dr. Cook. 

Final Remarks, James Cravens, 
Dargan.,. 


Agents and 


K. § 





ON TEXAS TOUR 
General Manager of Pan-American Life 
Visits Some of Company’s Agencies 
in Lone Star State 


SIMMONS 








On a recent agency trip, Dr. E. 6. 
Simmons, vice-president and_ genera! 
manager of the Pan-American Life, vis 
ited the central Texas agencies of the 
company and held an agency meeting @ 
Gonzales with General Agent E. W 
Wade and the members of his agency. 
Dr. Simmons spoke on the work of the 
company for the preceding year and its 
plans for 1928. Mr. Wade gave a short 
talk and a number of representatives 
who attended the meeting also particr 
pated in the discussion. Joseph Muras, 
general agent at Shiner, Tex., also at 
tended the Gonzales meeting. Mr. Wade 
gave a luncheon in honor of Dr. Sim- 
mons, at which he entertained all the 
members of his agency and a number of 
invited guests. 

From Gonzales, Dr. Simmons west 
to Beeville and spent a day with the 
New-Dobie Agency at that point. Mrs. 
Nelle G. New and Miss Fannie B. Dobie 
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have recently taken up insurance work 
there with the Pan-American. Dr. Sim- 
mons also stopped in Corpus Christi and 
then went to Houston and spent a day 
in conference with F. J. Story, who was 
recently appointed manager ot the Hous- 
ton territory. 


Southland’s Oklahoma School 


\ sales school, to last one week, is to 
be conducted by the Southland Life 
of Dallas, Tex., at Oklahoma City. It 
is to begin March 12 and is open not 
only to agents of Oklahoma who repre- 
sent that company, but to any life under- 
writer for any company operating in the 
state, according to Lloyd A. Key, state 
manager for Oklahoma. About 50 
agents of the Southland will attend the 
school. Classes will be conducted by 
Robert Short of the home office. 


Boost Tennessee Insurance Day 


Che Nashville Chamber of Commerce 
is making elaborate preparations for 
fennessee Insurance Day, March 21. 


The governor of Tennessee will issue a 
proclamation nominating that particular 
day as “Tennessee Insurance Day.” 
Thomas R. Preston of Chattanooga, who 


is president of the American Bankers 
Association, will be one of the main 
speakers. This function will take on 


the color of a public affair rather than 
conducted by the insurance inter- 
The Nashville Chamber of Com- 
merce feels that it can well afford to 
give one day a year to the discussion 
of insurance relationships. 


one 


ests, 


Union Standard Increases Capital 


The Union Standard Life of Dallas 
has amended its charter to increase its 
capital stock from $220,000 to $240,000. 
The Union Standard is one of the 
younger life companies of Texas. 


International’s Dallas Meeting 


rhe North Texas agency of the Inter- 
national Life held a one-day sales 
sion last week in Dallas. President Roy 
C. Toombs, F. E. White, Dr. A. F. Mor- 
vanstiern and W. F. Grantges were the 
home office officials present. 

rhe North Texas Agency, including 
the forces of A. C. Hall, general agent 
at Dallas, and Judge M. Scott, general 
agent at Fort Worth, presented Presi- 
Toombs with $371,500 in new busi- 


ses- 


aent 


ness produced in 13 days. Mr. 


keep on pushing forward in order that 
the, goal of $200,000,000 new business 
that the International wants to put on 
the books in 1928 will be realized. 
F. Grantges, superintendent 
agents, took charge of the sales session, 
inspiring his men with new ways and 
means of getting the business in. Dr. 


dress and Mr. White spoke on what he 
called “Hash,” consisting of everything 
from the approach to the closing of a 
sale. 


—_—-—-_— 


Visiting Southern Offices 


Southern territory is receiving con- 
siderable attention from officers of the 
American Central Life. 
tor James M. Smith is visiting the offices 


agencies for Louisiana. 

Vice- -presidents R. T. Byers and R. A. 
Hunt are also in the south—the former 
in the interests of the investment de- 
partment, and the latter in the interests 
of the department of special coverages. 
Both men plan to include a visit to G. 
E. Varney, superintendent of agencies 
for Florida, at Bradenton. 


Insurance Men Club Directors 


Edwin Starkey, vice-president of the 
Mid-Continent Life of Oklahoma City, 
and E. Guy Owens, manager of the Mu- 
tual Life of New York in that city, were 
re-elected directors of the Oklahoma 
Club at its annual meeting, as was New- 
ton Avey of the well known agency of 
Overholser & Avey. 


Short Conducts Course at Houston 


R. F. (Bob) Short, supervisor of 
agents for the Southland Life of Dallas, 
has just concluded a “life insurance 
school” for the “Tex” Bayless agency 
at Houston. The course of instruction 
extended over a week and was concluded 
with an examination in which the life 
insurance men were closely graded. The 
course offered included most every line 
of life insurance work. Mr. Short said 
he is pleased with the results of the 





venture at Houston. 
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RECORD “PRODUCERS’ DINNER” 


Banquet to Agency Leaders in San Fran- | 
cisco Had More than 350 in At- 
tendance and Good Program 


_ the third annual leading producers’ 
anquet, held under the auspices of the 
San Francisco Life Underwriters Asso- 
ciation, proved to be an unprecedented 

The attendance was beyond 
any previous meeting of the 
rgamzation for a number of years and 
instead of the 250 expected more than 
350 appeared. 

\rthur S. Holman, president, who ar- 
rived from an eastern trip just the day 
previous , opened the meeting and intro- 

luced Vice-President Clark A. Moore, 





success, 
th 


hat of 


vho arranged the program, as toast- 
master. Mr. Moore introduced the va- 
rious leaders and called on Alvah P. 


Conklin of the Mutual Life of New York 
to speak in behalf of William H. Mat- 
son, leader of that company, who died 
‘ast August. Mr. Conklin had been an 
associate of Mr. Matson for eight years 
Prior to his death. 

James Hamill of the Equitable Life 
of New York, H. Harman of the Met- 
r ropolitan, J. F. Jewell of the Missouri 

State Life, Mrs. Babette Zinkand of the 
Yestern States Life, Leon G. Campbell 
of the Pacific Mutual and Lloyd Mc- 

‘lroy of the Travelers spoke for the 
honored guests. 

Tully C. Knoles, president of the Col- 








lege of the Pacific and noted economist, 
gave the principal address on “The New 
Economies,” in which he reviewed pres- 
ent business conditions and tendencies. 

Humor was injected into the meeting 
by Robert J. Gilfillan of the Western 
States Life, while vocal selections were 
rendered by Mrs. Edna Fisher Hall and 
cornet solos by Mrs, T. A. East, accom- 
plished wife of the assistant secretary 
of the Western States Life. 

All leading producers were presented 
with large floral pieces, while the ladies 
were all given beautiful corsages. 


Examining Great Republic Life 


California, Texas and New Mexico de- 
partments are cooperating in a regular 
periodical examination of the Great Re- 
public Life of Los Angeles. The Cali- 
fornia department is represented in the 
examination by Barrett N. Coates, con- 
sulting actuary. 

Examination of the Western Mutual 
Life Association, a Los Angeles frater- 
nal, which limits its business to Masonic 
risks, was commenced at the same time 
by the California department, represented 
by Carl E. Herfurth, consulting actuary. 


Travelers Conference Held 
SAN FRANCISCO, Feb. 29.—The 


two-day annual conference of northern 
California Travelers representatives be- 
ing held in San Francisco March 1-2, 
will come to a close with a banquet Fri- 
day evening. The sessions, which are 





_da Toombs 
expressed his appreciation of their efforts 
and told the men that he wanted them to 


of 


Morganstiern gave an inspirational ad- 


Medical Direc- 


at Montgomery and Birmingham, as 
well as at New Orleans, headquarters 
of J. J. Dubourg, superintendent of 














I hear you closed Wallet for $25,000 
How 


“Wait a moment, Joe! fo 
when he wouldn't even tall: to me about my proposition. 


come?” 

“Just the usual way, Bill. 
protection. I closed him m 15 minutes. 
Perfect Protection for the Reliance Life?’ 


Wallet simply wanted complete 
Why don’t you sell 

















Go Into Business with 
Us on the 


PARTNERSHIP 
BASIS 





Life Health “Accident 
STANDARD 
SUB-STANDARD 


SUPER-STANDARD 





Onto - InpIANA - MicuiGan - Kentucky - PENNSYLVANIA 
West Vircinia - Texas - Oxtanoma - Cauirornia - ILiinors_- lowa 


Tell it all in first letter 


THE OHIO STATE LIFE INSURANCE 


COMPANY—Columbus, Ohio 




















:7.25, Invested This Way. 
Pays Big)Profits 


It pays and pays BIG to know when 
policies expire—what kinds of insurance 
your client is holding—how much more 
he needs—how much you have coming 
in renewals—what accounts are delin- 


you owe it to your 
business to send in this 
coupon NOW. 


ale ~ quent. For then you can go out after FRED P. McKENZIE 
* & ln SS the delinquents while there is still Executive Secretary 
ng “Me t2> Ss _'time. “You can approach your LIFE UNDERWRITERS 
e Seto clients with insurance pro- a 
Men, "ny Xe aes posals that fit the indi- ORK 
tas Me oie La vidual cases—you can i A ‘ 
Cee, ey, Yonge see him near his et 
% ‘e's of birthday — Surely, 
“oa 
%, “Ge aX DN ACCURATE LOOSE LEAF Co. 
% 81 NASSAU STREET 
% “4 IN NEW YORK CITY, N. Y. 
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Known 
for its Co-operation 


The . This Company has not only talk- 
ed Co-operation, but given it so 
Company ' 
leading ‘‘Co-operating’”’ 
0] Companies. 


Interested? 
Write for openings! 


Des Moines Life 


Co-operation 






























J. J. Shambaugh, President 
DES MOINES, IOWA 











A TOWER OF STRENGTH 


Insurance in Force 
$1,250,000,000 





PEED 60 654060002600 60:00 00:00 010.00 00 eee 
SURPLUS AND CONTINGENCY 
PEED 04066546 s00dnevencdccceccs Se 


TOTAL LIABILITIES ................ 300,000,000 
(Including Paid-up Capital) 


Interest on Policy proceeds, profits, etc., 
left with the Company 


S%To 


Total investments in United States securities 
exceed $125,000,000 


if ‘*Prosperous#and, Progressive” 


SUN LIFE 
ASSURANCE COMPANY 


of CANADA 




















much, that it now has the repu-| 
tation for being one of the. 


& Annuity Company 


assistant casualty department. 


Shelton With Liberty Life 





fice and field. 


Williams Takes Larger Quarters 


| On March 1 the Northwestern Mu- 
| tual Life moved into larger offices at 


George B. Shelton has been appointed 
field supervisor of the Liberty Life of 
Topeka, Kan., working out of the San 
Francisco office. He has had consider- 
able life insurance experience in the of- 


being presided over by Arthur S. Hol- 
man, L. H. Armstrong and L. B. Chan- 
Gler, local managers, are attended by 
several hundred agents and the follow- 
ing home office representatives: Otto | 
Zeus, assistant superintendent of agents; 
D. J. Bloxham, supervisor field service 
life and accident; John H. Eglof, super- 
visor field service casualty: W. E. Boyd, 
Ji., supervisor field service Travelers 
Fire, and Harry C. Leavens, agency 


| Seattle. The new location is at 5 


home office. 


Robert McCaffrey’s Change 
Robert McCaffrey of Seattle, for the 


past five years general agent for the 
Inter-Ocean Casualty in Washington, 


| has become manager for the Crown Lif 
| of Toronto with offices in the Skinne 


building, Seattle. Mr. McCaffrey was 


formerly with the Prudential. 


Takes on Accident Department 


H. D. Ladley, manager for the Occi- 
dental Life in western Washington, has 
been placed in charge of the company’s 
accident and health business in addi- 
tion to the life department. His agency 
is producing $1,006,000 of life insurance 
annually. 





| IN THE ACCIDENT AND HEALTH FIELD | 
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| ROUND OUT A. & H. PROGRAM 


| Partial List of Speakers Announced for 


Conference Mid-Winter Meeting in 
Chicago, March 13-14 


‘The program for the mid-winter meet- 
ling of an Health & Accident Under- 
writers Conference, to be held in Chi- 
cago, March 13-14, is rapidly taking 
shape. KR. W. Stevens, president of the 
| Illinois Life, has been secured to de- 
liver the address of welcome. Allen D. 
| Albert of Evanston, former president of 

Rotary International, who has made a 

| vreat impression in his addresses before 
the Insurance Advertising Conference 
land other insurance organizations, will 
| speak the first morning. His subject 
| has not been announced. 

In the round table discussion at the 
| first day's session on the accident and 

wealth agent from the standpoint of the 
company executive, the underwriter and 


the claim man, E, J. Faulkner, presi- | 


dent of the Woodmen Accident, will 


lead in the presentation of the exec- | 


utive’s view point. Leaders for the other 
' two sections have not been definitely se- 
lected as yet. 

The general theme for the second day 
| will be “The Accident and Health Policy 
| Contract.” This will be taken up under 
three subdivisions: 

(a) How will uniformity of phrase- 
ology, covering the insuring clause, 
principal sum and loss of time pro- 

visions, help the agent? The company? 
E. C. Budlong of the Federal Life will 
have charge of this section. 

(b) What defects are there in the 
phraseology of the special feature pro- 
visions—hospital indemnity and surgical 
benefits? C. O. Pauley, Great Northern 
Life, in charge. 

(c) Do the standard provisions need 
changing? No leader has yet been se- 
lected for this division. 





Federal Savings Reinsures 


The business of the Federal Savings 
of Indianapolis, which wrote health and 
accident insurance on the assessment 
plan, has been reinsured by the ae 
ham Lincoln Life of Springfield, Ill. 
of Feb. 16. The Federal Savings was in- 
corporated in 1889 and in 1926 had a 
premium income of $91,104. It has but 
little over $18,000 of assets. 


National L. & A. Texas Conference 


Representatives of the National Life 
& Accident from Dallas, McKinney and 
Paris, Tex., and parts of Oklahoma were 
in Sherman, Tex., a few days ago for a 
district conference. The special guests 
present were W. L. Julian, manager of 
the western division, and J. A. Foster, 
manager of the Dallas district. A. M. 
Jones, manager of the Sherman district, 
presided at the meeting. The premium 
income of the Sherman district was an- 


| COMMITTEE REPORTS ON BILL 


| Virginia Legislature to Consider Bill 
Providing Full Benefits Up to 10 
Weeks 


RICHMOND, VA., March 1. — Wit! 
an amendment providing that full bene- 
fits shall be paid up to 10 weeks and 
that half benefits shall be paid up to a 
additional 16 weeks, the house bill de- 
signed to standardize payment of bene- 
fit by sick benefit and industrial life com- 
panies, was reported out last week by th 
committee on insurance and banking and 
was put on the house calendar. 
_Before being amended, the bill pro- 
vided for payment of full benefits up t 
52 weeks. At the committee hearing it 
was brought out that all of these com- 
panies except the Union Life of Rich- 
mond were making a practice of paying 
full benefits up to 13 weeks. Ther 
asserted that they would go broke 
they had to pay a maximum of 52 weeks 
although the Union Life claimed it was 
making a go of it paying up to that 
limit. 








Dingman Claim Association Speaker 

Dr. Harry W. Dingman, medical direc- 
tor of the Continental Casualty an 
Continental Assurance, has been secured 
as the speaker for this month’s meet- 
ing of the Chicago Claim Associatior 
which will be held March 14. Dr. Ding- 
man is widely known as a speaker and 
his address on “Disability Claim Prob- 
lems” will follow the general line of 
that which he prepared for the meeting 
of the International Claim Associatior 
at Toronto last fall, but was unable t 
deliver on account of illness. It was 
read at the Toronto meeting by Dr. J. B 
Jack of Chicago. 

Inasmuch as the Health & Accident 
Underwriters Conference is just conclud- 
ing its midwinter meeting in Chicago 
March 14, a special invitation will be 
extended to all members of the confer- 
ence who will still be in the city that 
evening to attend the Claim Association 
neeting. 


National L. & A. Promotions 


The National Life & Accident 4% 
nounces the promotion of Superintendem 
A. P. Breaux of New Orleans No. 2! 
manager at New Iberia. W. A. Alex 
ander of Nashville No. 2, E. N. Milby 
of Youngstown and C. T. Bush of Mo- 
bile have been promoted to. superin 
tendencies in their respective districts 
G. L. Whisenant of Houston No. 2 has 
been made superintendent in Housto? 
No. 1. 


—— 





Mrs. Dugan Takes Lead 


Mrs. E. R. Dugan, general agent {0 
the Washington Fidelity National * 


Colman building. Myron H. O. Wil- 
liams, general agent for the state of 
| Washington, reports a production of $2,- 
674,900 in 1927. He was formerly as- 
| sistant superintendent of agents at the 























Ml be oe 





Seattle, five years after entering the i0- 
surance business has topped the list of 
her company’s general agencies as 4 new 
business getter for 1927. Mrs. Dug@? 
anticipates a still better year in 1928. 











nounced as $100,000 for the last year. 
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| NEWS OF LOCAL ASSOCIATIONS | 








OFFER LAYMAN’S VIEWPOINT | SECURE PROMINENT SPEAKERS 


Banker, Lawyer and Insurance Com- 
missioner Are Speakers Before 
North Texas Association 


DALLAS, TEX., March 1.—Life in- 
surance as one of the greatest busi- 
nesses in America and a_ protective 
agency in which the public has devel- 
oped a sublime confidence was described 
irom the layman’s point of view by a 
banker, a lawyer and an insurance com- 
missioner at the regular monthly meet- 
ing of the North Texas Association of 
Life Underwriters. It was a meeting 
where the talking was done by men 
outside of the insurance profession, the 
first of the kind the organization has 
held. The speakers were R. B. Cousins 
of Austin, state insurance commissioner; 
Nathan Adams of Dallas, president of 
the American Exchange National Bank, 
and Eugene P. Locke, Dallas attorney. 

These speakers told what they thought 
of life insurance and its relation to the 
business and domestic life of the na- 
tion. Mr. Cousins pointed out the fact 
that the life companies are thoroughly 
sound, that the people have come to 
place implicit trust in them, are making 
insistent demands of them and that the 
companies are standing the test. He 
said there has never been a dollar lost 
through life insurance in Texas and that 
the laws of the state and the men con- 
nected with the companies will not per- 
mit losses to the public. 

Mr. Adams, discussing “The Value of 
Life Insurance as Business Asset,” de- 
clared life insurance is one of the great- 
est businesses in America, not only in 
the protection of the homes, but in pro- 
tection of business and business con- 
cerns. 

Mr. Locke declared the matter of in- 
suring life insurance proceeds is becom- 
ing more important day by day, that it 
is a fine thing for a man to provide for 
his family through life insurance, but 
that it is finer that the man provide for 
properly investing the proceeds of his 
life policies through a trust plan. Mr. 
Locke said the busines of life insurance 
trusts is growing rapidly. 

a a 
CALIFORNIANS TO ORGANIZE 


State Association Will Be Formed at 
Sacramento March 12—Hull and 
Hart to Be Speakers 


_Representatives from the various local 
life underwriters’ associations in Cali- 
lornia will meet in Sacramento March 
12 tor the purpose of completing the or- 
ganization of the California State Asso- 
ciation of Life Underwriters, member- 
ship of which will be composed of the 
Various district associations. 

Nathaniel J. Goldsmith, president of 
the Sacramento association, is the origi- 
nator of the movement and has received 
enthusiastic response from most of the 
local associations throughout the state. 
; rhe meeting will also serve to intro- 
Cuce Roger B. Hull, managing director 
ot the National association, and Hugh 
D. Hart, vice-president of the Penn 
Mutual, to Californians. Following a 
full day’s meeting they will address the 
delegates at an evening banquet. 

_ The associations which have already 
signified their intention of sending the 
presidents and other members are Los 
Angeles, San Francisco, East Bay (Ala- 
meda county), San Diego, Stockton, 
Pasadena and Sacramento. 

_ The leaders in the movement are of 
on opinion that a united state body 
ne — more effective and influential 
that it ey of the business and also 
nine ba -“ power to the fight now 
Bank of ms _ against the plan of the 
surance a aly to engage in the life in- 

gency business. 





Tri-State Congress at Philadelphia to 
Hear Miller, Linton, Ray 
and Huebner 





Harry J. Miller, second vice-president 
ci the Metropolitan Life heads the galaxy 
of nationally known speakers who will 
take part in the eighth annual tri-state 
life insurance congress. The congress 
which is made up of bankers, trust of- 
ficers and life underwriters of eastern 
Pennsylvania, southern New Jersey and 
Delaware will meet in Philadelphia on 
March 15 and 16. The theme of the two- 
day meeting is “A Congress Covering 
Creation and Conservation.” Upwards 
of 3,000 are expected to be in attend- 
ance. Vice-President Miller will make 
the first formal address of the Friday 
morning session and will speak on the 
“Humanitarianism of Life Insurance.” 

Miss Sara L. Miller, president of the 
Atlantic City association, will speak on 
“Women in Life Insurance.” 

Alfred G. Borden of the educational 
department of the Equitable Life of New 
York will speak on “Business Insur- 
ance.” Paul Ray of Chattanooga, Tenn., 
vice-president of the Provident Life & 
Accident, will close the morning session 
with valuable selling hints for the av- 
erage producer. 

Linton to Speak 


In the afternoon M. Albert Linton, 
vice-president of the Provident Mutuay 
Life will speak on “Income Insurance, 
Options and Life Insurance Trusts.” 
Following Mr. Linton’s talk, Dr. S. S. 
Huebner of the University of Penn- 
syvania will speak on “Creation and 
Conservation.” This is the first large 
gathering to be addressed by Dr. Hueb- 
ner, who has recently returned from a 
trip around the world. On the trip the 
doctor prepared much of the manuscript 
for a new book and in his talk he will 


present excerpts from this new publica- | 


tion. 

Julian Myrick, president of the Na- 
tional association, will preside at the Fri- 
day evening banquet and will present a 
nationally known figure from Washing- 
ton, whose identity is a matter of mys- 
tery at the moment. 

i. a 

Central Massachusetts— Vice-President 
Fred Carroll of the National Shawmut 
Bank of Boston addressed a large gath- 
ering of members of the Central Massa- 
chusetts association at Worcester Thurs- 
day on “Trusts and Trust Agreements as 
They Pertain to Life Insurance and Vice 
Versa.” The next meeting of the asso- 
ciation will be held in Fitchburg in 
March. 

* * *K 

Chieagwo—As part of its drive for in- 
creased membership under the leader- 
ship of William M. Houze, Chicago gen- 
eral agent of the John Hancock and 
chairman of the membership committee 
of the Chicago association, that body 
has just added to its roster 16 members 
of the Darby A. Day general agency of 
the Union Central Life. The addition of 
these 16 men gives the Day agency a 
total of 52 members in the association 
and places the office in second place for 
number of agents holding association 
membership. The Chicago Equitable of 
New York offices are still in first place. 
A strong competitor for leadership is 
the New York Life, now in third place. 
¥ ‘ * 

Fort Wayne, Ind.—The Fort 
association has launched an extensive 
advertising campaign, using almost half 
a page of newspaper space from time to 
time to help to sell insurance to the 
public in a united way and to sell the 
aims and ideals of the association to the 
public. Each advertisement contains 
the names of the members of the asso- 
ciation living in Fort Wayne and those 
in nearby towns, and also the names 
of the companies represented, 

* * * 

Ashland, Ky.—The Ashland association 
has elected officers for the year. The 
new directors are R,. L. Coleman, Pacific 


Wayne 








NEW WORLD LIFE INSURANCE COMPANY 


SPOKANE, WASHINGTON 


DECEMBER 31, 1927 


ASSETS (ADMITTED) 


Mortgage Loans $4,027,331.55 


Real Estate ....... as 645,488.14 
Bonds, Warrants and U. S. Securities 880,402.36 
Policy Loans and Premium Notes 1,246,233.27 
Real Estate Sold Under Contract 420,461.69 
Interest Due and Accrued 178,463.00 
Uncollected and Deferred Premiums 207,204.38 
Cash in Office and in Banks on Interest 231,901.88 
Other Admitted Assets 61,721.70 


$7,899,207.97 
LIABILITIES 


eee ee ‘ $5,877,761.71 
Held for Death Claims Unpaid 23,706.25 
All Other Liabilities.......... 116,021.48 


"$1,134,500.00 
717,218.53 
30,000.00 


Capital Stock 
Surplus 
Contingency Surplus 


SURPLUS TO POLICYHOLDERS 


. -$1,881,718.53 


$7,899,207.97 





SIXTEEN YEARS OF PROGRESS 








End of year Insurance in Force Net Reserve Assets 
1911 $257.000 $1,034 $394,921 
1913 2,434,950 31,891 1,404,909 
1915 4,572,495 117,519 1,827,408 
1917 17,142,036 982 , 281 2,625,837 
1919 23,952,481 1,654,129 3,247,793 
1921 28,927 ,307 2,538,260 4,305,528 
1923 31,356,795 3,417,375 5,303,683 
1925 37,235,311 4,495,185 6,459,269 
wer «$43,883,713 $5,877,762 $7,899,208 
SURPLUS TO POLICYHOLDERS........... $1,881,718.53 
PAID TO POLICYHOLDERS SINCE ORGANIZATION 


$3,383,884. 12 





Western Reserve 


Life Insurance Company 
MUNCIE, INDIANA 








Old Line Legal Reserve Company 


Operates in Indiana and Ohio 


a——_——— 


Wanted: A few General Agents 
in each State. 


> 


Service to Policyholders Unsurpassed 





























1851 1928 | 
BERKSHIRE LIFE INSURANCE CO. | 


Writes all forms of standard participating contracts. 
Our SERVICE to POLICYHOLDERS and our splendid spirit of coopera- 
tion between HOME OFFICE and FIELD FORCE are responsible for our | 
great expansion. 
Territory open for connection with this fine old Massachusetts Company. 

| 


BERKSHIRE LIFE INSURANCE CO. 


Incorporated 1851 
PITTSFIELD, MASS. FRED H. RHODES, President 
































24 THE N ATION. AL 





ARE YOU READY FOR ADVANCEMENT? 


HAVE YOU LOOKED FORWARD TO THE TIME WHEN YOU WOULD OWN 
YOUR_OWN a cee HAVE YOU HAD THE AMBITION TO DO LARGER 
THINGS? WHY NOT CAPITALIZE B a ABILITY AND EXPERIENCE TO 
YOUR OWN ADVANCE MENT? BUILD YOUR OWN GENERAL AGENCY IN 
YOUR OWN CITY WHERE YOU ARE KNOWN, WHY NOT HAVE THE LARGER 
COMMISSIONS AND LONGER RENEWALS AND OVERWRITING COMMISSIONS 
ON THE PRODUCTION OF MEN YOU APPOINT. 


WE HAVE SPLENDID GENERAL AGENCY OPENINGS iN MICHIGAN, ILLINOIS, 
OHIO, IOWA, MISSOURI, PENNSYLVANIA AND NEW JERSEY. IF WE HAVE NO 
AGENCY IN YOUR VICINITY, WRITE TO US 
WE OFFER YOU VERY DISTINCT ADVANTAGES 

Splendid General Agency Contract, long term renewals. 

All standard form's of policies, both participating and non-participating. 

Liberal disability benefits. 

Guaranteed Premium Reduction Coupons, beginning at end of first year, with further 

cash dividends each year after the second, making very low net cost. 
Confidential communication is invited if you have a clean record and the ability to write 
insurance yourself and to develop a General Agency. You know your own ability and your 
own limitations. Can you measure up? Can you make this the turning point in your life, 
the door to the larger opportunity and larger income of which you have dreamed? 


GIRARD LIFE INSURANCE COMPANY 


Opposite Independence Hall 
PHILADELPHIA, PA. 

















HOME LIFE INSURANCE COMPANY 
OF AMERICA 


Incorporated 1899 


PROTECTS THE ENTIRE FAMILY 
POLICIES ARE ISSUED FROM BIRTH TO SIXTY YEARS NEXT BIRTHDAY 


Home Life Agents are satisfied 
A Home Life Contract brings prosperity and progress 
* * * * * 
Home Life policyholders are satisfied 
A Home Life policy brings peace of mind to the man 
who loves his family 
INDEPENDENCE SQUARE PHILADELPHIA, PENNA. 




















UP TO DATE 1928 OPPORTUNITIES 
FOR THE RIGHT MAN 


1. Ordinary Life 5000 Special Contract. 

Personal Life Monthly Income for rejected risks. 

3. The best and most liberal sub-standard facilities. 

4. Children’s —_ for Educational purposes from Age 1 day to 10 years. 

5. Total and Permanent Disability Clauses. 

6. — Indemnity clauses, paying double the face of policy in case of accidental 


These and many other new and unique features make 
“The Columbia” attractive to men. ’ 


i Address: S. M. CROSS, President 


OLUMBIA LIFE 
INSURANCE COMPANY 


Cincinnati, Ohio 

















GREAT REPUBLIC LIFE 
INSURANCE COMPANY 


of LOS ANGELES, CAL. 
a] HAS ATTRACTIVE AGENCY OPENINGS IN TEXAS 


Now available for consideration by capable men of high char- 
acter and satisfactory records of successful experience. Very 
liberal contracts and unusually attractive forms of policies. 
Houston and Amarillo territories open for General Agencies. 
Also a number of district agencies. If interested, communi- 
cate with 













W. H. SAVAGE, Vice-President 


Great Republic Life Building, 756 So. Spring Street 
Los Angeles, California 
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Mutual; E. B. Ferguson, National Life 
of Vermont; E. S. Reeves, Jefferson 
Standard Life; J. E. Nichols, Western & 
Southern; W. H. Clay, Equitable; J. A. 
tosen, Metropolitan; Blaine Lewis, Reli- 
ance Life; W. H. Arthur, New York Life, 
and R. E. Culbertson, Aetna. The direc- 
tors elected R. L. Coleman, president; 
R. E. Culbertson, vice-president; E. B. 
Ferguson, secretary, and Blaine Lewis, 
treasurer, 
7 

Indianapolis.—Ernest A. Crane, re- 
cently appointed general agent of the 
Northwest Mutual Life in Indianapolis, 
will address the Indianapolis association 
Friday, March 2, following a noon lunch- 
eon. His subject will be “Gold Mining.” 

*x* * * 

Council Bluffs, Ia.—The Council Bluffs 
District association was formed last 
week with J. P. Orchard of the John 
Hancock Mutual as president; J. W. 
Beardsley, Mutual Benefit, vice-presi- 
dent; Stewart Evans, Mutual Benefit, sec- 
retary, and Folmer Hanson, Mutual Life, 
treasurer. W. H. Wood, Bankers Life, 
G. L. Hermees, Prudential; E. W. 
Stryker, Equitable of Iowa and Roy 
Lemon, Northwestern Mutual, were 
named directors, J. H. Wilson, Mason 
City, president of the state association 
was present and aided in the organiza- 
tion work. Twenty-four charter mem- 
bers were present at the meeting. 

* * * 

Los Angeles.—At the luncheon meeting 
of the Los Angeles association President 
Kellogg Van Winkle announced that a 
sales congress will be held March 23, 
at which the principal speakers will be: 
Dr. Griffin Lovelace, third vice-president 
of the New York Life; Dr. G. B. Van 
Arsdall, in charge of educational work 
of the Equitable of New York; Dr. Ed- 
ward K. Strong and Roger B. Hull, man- 
aging director of the National associa- 


tion. 
The principal speaker at the last 
meeting was Dr. G. A. Briegleb, pastor 


of St. 
Angeles, 
address, 


Paul’s Presbyterian Church of Los 
who delivered an inspirational 


*x* * * 

Columbus, 0.—Fifteen hundred life in- 
surance salesmen in 50 Ohio counties 
have been invited to attend the annual 
sales congress to be held in Columbus, 
March 8 under the auspices of the Colum- 
bus association. Speakers at the meeting 
will include Frank M. See, general agent 
of the Union Central Life at St. Louis; 
Harry W. Hutchins, National Life of 
Vermont at Cincinnati; John E. Murray, 
Fenn Mutual at Cleveland, and W. A. 
(Bill) Roper of the Prudential at Phil- 
adelphia. Fred G, Bale of Westerville, 
0., will be the speaker at the luncheon. 
Arrangements are being made by foot- 
ball enthusiasts to give a reception to 
Mr. Roper, who is the famous coach of 
the Princeton football team. Officers of 
the Columbus association are Harry A. 
Chipman, president; H. P. Gravengaard, 
vice-president; Ely D. Miller, secretary, 
and J. Boyd Davis, treasurer. 

* *k * 

Peoria, Ill.—Ralph C. Lowes, president 
of the Peoria association, has been en- 
dorsed by the association for member- 
ship in the College of National Life Un- 
derwriters, recently organized. Harold 
R. Sehradzki spoke of “The Professional 
Man’s Need of Life Insurance,” and Carl 
A. Peterson, vice-president and manager 
of agencies of the Mutual Trust Life of 
Chicago, spoke of “Paying the Price,” at 
the business meeting of the organization. 


Mr Peterson, who spent 17 years 
carrying a rate book in the field, drew 
upon his experience of men and their 
affairs fo point his remarks, which were 
to the effect that success in no field can 
come to a man who is not willing to 
pay heavily for his success. He told 


his hearers that the first requisite to suc- 
cess in any field is the ability to look 
ahead, set up a goal and then drive 
undeviatingly toward it. 


RESEARCH BUREAU’S 
FIGURES SHOW GAIN 


(CONTINUED FROM PAGE 5) 
period and is shared by all the states in 


the section. 
Nebraska leads the west north central 
section of the country with a 23 per- 


cent increase, which is shared by 60 per- 
cent of contributing companies. This 
gain continues previous records of fa- 
vorable conditions. The section as a 
whole gained 4 percent for the month, 
although sales during the last 12 months 
fell off slightly as compared to those 





recorded in the preceding 12-month 
period. 

North and South Carolina lead the 
other states in the south Atlantic section 
for January with gains of 20 percent 
each. The section as a whole averages 
production 2 percent better than that 
recorded for last January. Sales in the 
12-month period are practically identical 
with last year’s record, with the best 
gain of 10 percent in North Carolina. 

Kentucky alone in the east south cen- 
tral section reports a loss in monthly 
sales. The other states show substantial 
gains for the month. Past losses are re- 
flected in the 1 percent loss over the 
12-month period. 

Monthly records continue to improve 
among the four states of the west south 
central section. Oklahoma leads with a 
21 percent gain and is the only state 
to gain over the last 12 months 

The mountain section reports a gain 
of 1 percent over sales last January. 
Nevada leads the section with a 64 per- 
cent gain. The 12-month production 
shows a slight loss over the same period 
last year. 

Sales for the month in the Pacific 
states are slightly under the record for 
January, 1927, but the 12-month pro- 
duction is 2 percent higher than in the 
preceding 12 months. 


NEW POLICY BOOSTING 
FIGURES OF HOME LIFE 
(CONTINUED FROM PAGE 8) 


filled. It was hoped when the preferred 
policy was issued that the average size 
policy would increase. for the company 
desired to replace small policies as much 
as possible with larger ones which would 
better serve the insurance needs and 
also be written at a lower cost. The last 
two months of last year, when the policy 
was written in considerable proportions, 
this began to be evident and the experi- 
ence of January and February has shown 
this even more clearly. The former aver- 
age size of policy of the Home Life was 
about $2,500. For November and De- 
cember the preferred policies average 
close to $8,000 and the business as a 
whole about $3,500. In January and 
February the preferred policy average 
has increased to $11,000 and the average 
for the business as a whole is now $5,400. 
This development more than justifies the 
issue of the new form, in the eyes ol 
the officials of the company. As 64 per- 
cent of the company’s business is now 
on this form, it is expected that the 
average size of the total business will 
grow even further. 


GENERAL AGENTS’ MEETING 


Massachusetts Mutual Men Hold a Con- 
ference at Atlanta With Harry 
Davis as Host 


The officers and a number of members 
of the executive committee of the Mas- 
sachusetts Mutual general agency ass0- 
ciation met at Atlanta last week. Wil- 
liam E. Dow of Wilkes-Barre, Pa., the 
president, and John H. Dingle of Chi- 
cago, se cretary, were oBcha, Second 
Vice-president joseph C . Behan was on 
from the head office. Other general 
agents at the conference were John W. 


Yates, Detroit; F. C. Sanborn, Boston; 
Harry Davis, Atlanta; John Shambeat, 
Duluth; Charles L. Scott, Kansas City: 


General Agent Davis had a meeting of 
his agency that day and a banquet in 
the evening. After the dinner in the 
evening all those present were formed 
in a circle at the country club where 
the function was held, Mr. Davis calling 
it the family circle. The visitors were 
all called upon to speak. 


Opens Cincinnati Office 
. C. House, of Columbus, state super 
visor for Ohio of the Business Mens 
Assurance, has opened a branch office 
in the Chamber of Commerce building. 
Cincinnati, from which will be handle 
southern Ohio business. 
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POSTPONE ACTION ON 
AMERICAN MEN TABLE 


(CONTINUED FROM PAGE 3) 


intendent before the matter actually go 
before the legislature. Mr. Myrick said 
that, on the basis of their present meager 
understanding, the agents are strongly 
in opposition to the proposed change. 
Resolutions have been adopted by the 
state association of life underwriters 
and also many of the local associations, 
condemning the measure as formulated 
by the insurance department and the 
special committee of life companies. He 
asked that the department call a special 
hearing at a later date, at which time 
the agents can present their views. some 
study being given to the problem in the 
meantime. Mr. Myrick pointed out that 
the agents are particularly interested, as 
this measure would involve the matter 
of reimbursement to agents and the 
general agents and agents alike look 
upon the present measure as inimical to 
their best interests. Vincent B. Coffin, 
secretary of the state association, also 
made an appeal to Mr. Beha for a de- 
lay in the matter, in order that the 
agents might have an opportunity to dis- 
cuss the matter with their companies 
and study the present and proposed 
measures. 


Objections Were Voiced 


Following Mr. Hipp’s analysis of the 
measure and the end it seeks to reach, 
a letter of objections from T. O. Buck- 
ner, vice-president of the New York 
Life, was read. Mr. Buckner stated that 
he recognized that the special committee 
working on the matter had done an ex- 
cellent work in view of the purpose, but 
that he was not in accord with the pur- 
pose. The committee had drawn up a 
measure to meet the request of Mr. 
Beha and the insurance department, but 
that he was not in accord with this re- 
quested change. E. E. Rhodes, vice- 
president of the Mutual Benefit Life, 
then spoke in criticism of the change, 
particularly the adoption of the Ameri- 
can Men table. Mr. Rhodes said that 
he believed the bill as presented for 
consideration eliminated the principle of 
section 97 as it now stands. He went 
further, saying that he could not find 
any principle at all in the proposed 
amendment. He called it a “hasty pud- 
dling,” feeling that the committee had 
done its best, but that the net result 
could not be otherwise under the cir- 
cumstances. Mr. Rhodes expressed the 
opinion that the mortality gains should 
be retained and not disbursed, as the 
proposed change would suggest. There 
was considerable discussion between the 
department men and Mr. Rhodes re- 
garding the principle of the law. 

Cite Need for Change 


Charles Hommeyer, superintendent of 
agencies of the Union Central Life, 
made a long talk in defense of the meas- 
ure. Mr. Hommeyer pointed out that a 
change is neither good nor bad because 
it is old or new and that the present 
law is not necessarily the best because 
it has been in force 21 years. He said 
that if the old law presents the best prin- 
ciple to apply, it is a measure of poetic 
license. As a matter of the fact, the 
old law was the result of one fact and 
numerous theories. The new law gives 
a concrete basis upon which to work. 
Mr. Hommeyer said that it is reason- 
able, intelligent, and corrective of many 
Present evasions. Later in the session, 
again discussing the measure. Mr. Hom- 
meyer said that he believed it was in 
the best interests of the companies to 
have the measure go to the legislature 
at this session, as nothing could be 
gained by postponement and something 
might be lost. 

M. Albert Linton, vice-president of 
the Provident Mutual Life and chairman 
or the special committee of officials 
_ drew up the measure. emphasized 
a an that the mortality experience 
= mel a changed and thus there is 
=e or some change in the law based 

Present situation. He pointed out 





ner and an outer limit of expense limi- 
tation. The inner limit is merely a repe- 
tition of the old law. The outer limit 
is the new factor introduced in this leg- 
islation and it considers the new factors 
which have developed in the business in 
the past few years. He expressed the 
opinion that there was a definite need 
for some such legislation. 


Majority Favor Measure 


The final decision announced by Mr. 
Beha was that no action will be taken 
at this session of the legislature. In 
order to have the bill passed it would 
have had to go before the legislature 
this week and be assured of no amend- 
ment. There was not time, in his opin- 
ion, to effect this, in view of some very 
decided opposition which had been ex- 
pressed. Thus, the department will 
print a revision of the proposal and 
widely distribute it, calling for a later 
hearing, both on the part of the com- 
pany officials, and the agency forces. 
On a showing of hands of those present, 
it was evident that, while comparatively 
few desired the bill to go before the 
legislature at this session, a majority 
approaching unanimity was in favor of 
the general proposal. Thus it is evident 
that there is a decided under-current in 
favor of the adoption of the American 
Men table and the definite acquisition 
cost limitation. Legislation, though post- 
poned for 1928, will probably be effected 
at the 1929 session and the matter will 
be closely studied in the meantime. 


TO UNDERTAKE STUDY 
OF DISABILITY CLAUSE 


(CONTINUED FROM PAGE 3) 
missioners for adoption nation-wide of 
any standardization program. Mr. Beha 
pointed out in his opening remarks that 
New York’s action might very properly 
lead to nation-wide action, as the other 
states cooperate very closely with New 
York and are willing to accept sugges- 
tions from this state, the companies 
operating in which write over 80 percent 
of the business written in the country. 


Wide Diversity Seen 


The wide diversity of practice today 
in connection with the disability clause 
became apparent very early in the hear- 
ing. On no single item do many of the 
companies agree. The minimum waiting 
period in use varies from 14 days to 6 
months and each of the companies is 
adamant in the defense of its own prac- 
tice. Some of the companies make the 
henefits retroactive to the inception of 
disability, some to certain limited periods, 
some have no retroactive provisions and 
in each case there are diverse varieties 
of practice. One company has an in- 
creasing disability benefit provision by 
which the benefits increase 50 percent 
at the end of the 5 years and another 
50 percent at the end of 10 years. Some 
companies write disability insurance in 
connection with endowment policies 
and some in connection with term :oli- 
cies, and in both cases there is a variance 
of practice in connection with the extent 
to which the disability is granted. One 
company grants disability benefits for 
life, if the disability is incurred during 
the active period of the term policy. In 
all of the cases there is a very wide 
range of the company practice and it is 
clearly apparent that standardization will 
be a difficult problem. 


Urge Free Hand 


Several of the company representa- 
tives made a plea against certain factors 
of restriction, urging that the companies 
which have developed this clause to its 
present condition without restriction of 
any kind should be allowed to continue 
its development without positive restric- 
tions. As one actuary pointed out he 
did not believe it is the time to adopt a 
legal “straight jacket” for the companies 
in this connection. He did not believe 
that it is yet time to standardize the 
disability clause. Another actuary sug- 
gested that he did not believe the disa- 





that under the new law there is an in- 





LIFE INSURANCE 


EDITION 








Provident Mutual 


Life Insurance Company of Philadelphia 


Pennsylvania 





Founded 1865 


Since premiums were much reduced 
January |, 1927 the average premium 
per policy has been increased owing to 
a larger average policy. 


The new dividend 


scale, in effect 


January 1, 1928, shows on the average 
a greately reduced cost to the policy- 
holder, which should enable the Provi- 
dent agent still further to increase his 


production and the size of the 


sold. 


policy 











bility provision should be regulated by 





LIBERTY LIFE 
Life - - Accident - - Health 


Participating — Non-Partici pating 








A prompt inquiry 
by return mail ex- 
pressing your de- 
sires or ambition 
will bring infor- 
mation that will 
enable you to cash 
in on your ability 
and _ experience 
on a_ profitable 
basis NOW—not 
SOMETIME. 








A complete program of serv- 
ice for AGENTS, POLICY- 
HOLDERS and PROSPECTS 


Field Supervisor wanted for West Coast 
States. 


General Agent wanted to fill vacancy and 
assume charge of San Francisco office at 
once. 


General Agency opening in Omaha, Kan- 
sas City and St. Louis. 


Real opportunities worth while 
IF—your references and qualifications 
are satisfactory. 


Replies strictly confidential 


The LIBERTY LIFE 
INSURANCE COMPANY 


Topeka, Kansas 


CHARLES A. MOORE, VICE PRESIDENT and GENERAL MANAGER 
F. A. Ferguson, Agency Vice President 











26 
law, but rather by departmental ruling. 
There was considerable discussion 
relative to the basic question of defini- 
tion, and even on this question there 
was a wide variance of opinion. It was 
pointed out by Mr. Beha that the Cana- 
dian companies have completely changed 
their definition of the disability clause, 
having dropped the word “permanent” 
from it. In Canada it now a total 
disability clause. In seeking the opin- 
ion of the American companies in this 
regard, Mr. Beha found as many views 
as there were companies represented. 
J. F. Little of the Prudential said that 
the question of phraseology is important 
and that he did not believe it well 
adopt in New York a definition which 
would be barred elsewhere. He said that 
this phase of the busingss is at present 
in a state of flux and that the future is 
not yet to be gaged. It*was pointed out 
by several of the actuaries that, if a 
standard provision had been adopted ten 
years ago, it would probably have been 
on the basis of a 6-month clause, which 
the majority of the companies were then 
writing, although today by far the ma- 
jority are using the 90-day clause. For 
this reason they did not believe that the 
definite restriction by law of a standard 
waiting period would be advisable. 


1s 


Flexibility Is Suggested 


Edward M. Marshall of the Provident 
Mutual Life suggested the optional use 
of an actually defined clause. He sug- 
gested that it might be well to permit 
the companies to use either a total disa- 


| between 


for reference 


to | 





THE NATIONAL 


rather than a 90-day clause, as the large 
percentage of claims are now for tem- 
porary disability. He emphasized the 
advisability of maintaining a difference 
life insurance and accident in- 
surance, which can best be done by 
maintaining the old label for this clause. 
Will Take Up Study 


The hearing held last week in New 
York did not bring out anything of vital 
importance in this connection, the replies 
of the companies, which went into their 
experience in an analytical and statistical 
way, being retained by the department 
to the special committee. 
The discussion was merely to present 
the company viewpoint as to investiga- 
tion by the department and a later hear- 
ing will be held at which a reconstruc- 
tive program will be discussed. It was 
of importance inasmuch as it brought 
into one session a great many of the 
companies writing the disability clause 
and put before them the problems of 
this clause which is of great importance 
today. It was pointed out by several 
that the disability clause is being written 


at a loss and that the double indemnity 
clause is offsetting this loss in many 
cases. It was also pointed out, how- 


ever, that the disability clause should be 
made to stand by itself and thus the | 
companies are desirous of seeking a 
more stable position for its underwriting. 
While there is some hesitancy as to the 
adoption of a standard provisions law, 
there is a wide interest in the develop- 
ment of some working basis and all of 
this 











UNDERWRITER 
ance for the straight canvass method. 

’, J. Moriarity, general agent of St. 
Louis, said that the successful men are 
those who have stuck steadfastly to 
their work through thick and thin. Hu- 
man interest stories he declared are ef- 
fective in life insurance canvassing. He 
sees good money to be made and splen- 
did opportunities in life insurance service. 


Second to No Profession 


B. L. McFarland, general agent at 
Denver, said that life insurance is sec- 
ond to no profession or calling. It af- 


fords an opportunity for a man to use all 
his ability. 

J. C. McCarthy of Rockford, IIL, 
mer secretary 
merce of Davenport, urged all agents to 
talk quality and not price. He said that 
the firmest friends are made through the 
quality end of the business. He said 
that it is necessary for a man to under- 
stand his goods before he can render 
real service. 


for- 


Importance of Satisfied Volicyholders 


T. G. Mason of Cedar Rapids stated 
that there is a big investment to an 
agent in having a satisfied list of old 
policyholders. He said that one of the 
most expensive experiments was to em- 
ploy a man who will not work. When 
an agent gets to a point where he will 
call on 10 or 15 men a day and actually 
canvass them he will immediately jump 
up his production. In his own agency 
he said production had been increased 
69 percent by men agreeing to make a 
larger number of calls. He said that 


of the Chamber of Com- | 
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eral are according to rank, J. E. Walker 
of Davenport, $332,000; J. J. O'Malley, 
Dallas, $321,000; J. F. Fogerty, Kansas 
City, $220,000; R. C. Ellis, Topeka, $154,- 
000; T. G. Mason, Cedar Rapids, $151,- 
191; B. L. McFarland, Denver, $148,000; 
A. J. Loyet, Davenport, $119,000; J. A. 
Blum, Des Moines, $118,000; Eldredge 
& Charlton, Sayre, Okla., $93,000; F. 
Loehr, $83,924. 

The leading personal producers were 
R. C. Ellis, Topeka; Lou Burns, Kansas 
City; B. L. McFarland; H. J. McFarland 
of Davenport; Leo Mulgrew of Dubuque 
and J. E. Emmert of Oklahoma City. 
Mr. Ellis produced $154,000. Mr. Burns 
had the largest number of applications, 
61, and stood second in volume, writing 
$84,331. 


CANADA LEADING WORLD 
PRO-RATA IN INSURANCE 
(CONTINUED FROM PAGE 11) 


facing the insurance agent and told how 
new forms of insurance devised to rem- 
edy the depletion in estimates are com- 
ing into fashion, 

He spoke also of those forms of insur- 
ance which are designed to strengthen 
businesses at times when their managers 
deem it most likely that some depression 
or emergency over which they must tide 
themselves will crop up. 

Projects Existing Life Values 


“The greatest service of life insurance 
he said, “lies particularly in its 
capacity to project existing life values in 
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Repo ea S ae se Ba . car. | pany is operating rather extensively on | i8.. medical examiner for the Guaranty | |. Sean tog poet 

He pointed out that there could be sev- | Pa"! operating t CF OO se tee in ate iiesl divectace of | “2 when it is most needed. 
‘ral interpretations of the word per- | 'tS OWn intuition. ite there fs aso medical Cirectors O° | “Every underwriter today is interested 
ere pod apy : TE ye seca the Sentinel Life. He urged agents to | r. Sap a oe 
manent and that there — always a talk over their problems with the med- | "°t only in qualifying himself in such a 
relative meaning to permanence. The GUARANTY LIFE HAD ical examiner. Some agents he said , ™anner as to make his calling a true pro- 
permanent disability clause could thus want the examiner to complete the aaie, fession, but also in giving to his activi- 
be interpreted to cover even those disa- BIG ANNIVERSARY This is throwing’ too much on the doc- | ties eventual and potential values 
bilities that were more than slight or tor. He urged all agents to tie into the | through the studies of conditions for 
temporary disabilities, E. E. Rhodes of (CONTINUED FROM PAGE 6) medical examiners. Insurance companies | both the insured and the beneficiary of 
the Mutual Benefit Life approved of the | fared that competition is only what a| ke said want a galaxy of non-dying pre- | tomorrow.” 
change, saying that the elimination of | jife insurance man makes it. mium payers. They are seeking perfect | ————— 
permanent would probably be a liberal- J. J. O'Malley, general agent at Dallas, | risks, but they find but few. Hence the 
ization and reflect a truer picture of | stated that agents do not explain enough | medical examiner must ascertain the im- LIFE INSURANCE BY | 
what the clause covers. about the standard provisions of the | pairments and then the company can ad- 

Urges Sharp Line Be Drawn policy. People do not know what they | just its insurance accordingly. STATES 

*) , y ’ y rreate - » 
William BroSmith of the Travelers ha ae es eae Should Stick to One's Company = —— 
was not in favor ol dropping the word | churches, because they are enthusiastic J. A. Blum of DesMoines said it was 
“permanent” from the clause, saying that | and burning with zeal. A life insurance a mistake to change companies. Agents | |] - NEW YORK 
if this is eliminated, the companies are | an might well copy the work of the set offers from other companies with | | : 
getting out of the life insurance phase of | evangelist. . | higher commissions and greater emolu- Ml 
the Geabaity Gomee oad See manely J. E. Walker's Talk ment. Rewards, he said, come from pate In Force 
a non-cancellable health and accident | long service with one institution. He said] Guardian Life.....0. 29,601,706 111,454,068 
contract. He said that the original pur- | __ J, Walker, general agent for Illinois | that an agent should never falter in do- | (iuardian Life... -. 1. 60,782 
pose of the clause was to maintain the | and Michioan said that it is his aim to | ing service to a policyholder. ee ety 
life insurance permanently, and that the | have every agent make money He Other speakers were Burt Clifton of | Home Life, N. ¥...: 
present name implies that. He said that | said that he did not want an agent who ; Sayre, Okla., Roscoe C. Ellis of Topeka; a | aed oy RP lg 
it is difficult to determine early in the li is not able to make money. If he isn’t | A. J. Loyet of Davenport; State Sena- ‘John Hancock Mut.G, 6,060,050 
disability whether it will be permanent | making sufficient money he handicaps | tor McCampbell of Hastings, Mich.; Ex- | John Hancock Mut..1. 95 i 20t.08e 
and thus provision was made for a | the entire agency. Mr. Walker empha- | Mayor Gaskill of Hastings, Mich. Metropolitan Lite...G. 160322308 
certain period to be used as measuring sized the value of work. He said that init Die Cine Metropolitan Life. . -T. 
sticks of permanence. Mr. BroSmith | there is no success unless there is hard : pes in ia Ge ah ett 
said that possibly this was a mistake and | digging. Vice-President Dougherty announced | Mutual Benefit.....1.  41,302'093 
that it might have been better to at least | Rufus Brown, of Davenport, declared | that during the two months contest $3,- ane Se Aosta, Jie. _ 4,000 
have maintained a 6-month clause | that there is still a place in life insur- | 000,000 was written. The leading gen-° tna.0. Tr. Fra, NY. aaese 
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E."G. Simmons Says “Brain Competition” Is 
Keener Than Ever—More Knowledge 


and Systematic Planning Is Essential | | 


G. SIMMONS, vice-president and 
general manager of the Pan- 
* American Life, addressing the 


sales congress of the Pittsburgh Life 
Underwriters Association this week, 
emphasized the necessity of knowledge 
and systematic planning on the part of 
the agent. He gave some rules which 
he recommended that life insurance 
salesmen follow. The speech, in part, 
follows: 

“The life insurance business of today 
is different from the insurance business 
of 10 years ago. All businesses are dif- 
ferent, competition is more keen, and 
tis the man or woman who is exercis- 
ing every energy, who is a student of 
conditions and of people, and 


! 


| 
, 


who is | 


really determined to go ahead that is | 


building not only the great life insur- 
ance institutions but all other great 
businesses today. 

Room fer All 


“I do not mean that company compe- 
tition is keener, because I do not believe 


it is. 
|} companies of this country have recog- 
nized that there is room for all, and 


there is a better feeling existing between 
the companies and between the agents 
than ever before. All companies 
feature policies and no one company is 
the best. Competition today is a matter 


The officials of the life insurance 


have | 


of brain competition and the agent who | 


knows, the agent who is a student 
the business, the agent who is a student 
of people and the agent who is able to 
judge character and to analyze the needs 
of prospective insureds and satisfy those 
needs with a particular policy, is the 
man who is securing the business. One 
company may excel on one kind of pol- 


icy, another company on another, still | 


another may sell its conservatism, it may 
sell the idea to its great army of policy- 


| holders that an ultra-conservative com- 


pany policy is of more importance than 
initial or actual low net 
“I do not believe that any agent can 

permanently successful without a 


cost. 


be 


systematic plan. Of course, business can | 














WHAT DISTINGUISHES THE 
EMPLOYER AND EMPLOYEE? 


And when will you cease to be the latter? 


Sub-agent status is the apprenticeship of life 








insurance selling. It serves you well as a be- 
ginning. Lingering in that class too long is 


expensive. 


If you’re ready, we can point the way to your 


becoming 


oun «- 
AN EMPLOYER OF SUB-AGENTS 


Choice territory open in the States of 
Louisiana, Texas, Oklahoma and Ar- 
kansas. A plan that spells independ- 
ence and future prosperity for you. 


Your communication will be treated with con- 


fidence, 
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of | 
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always be 


| result in a certain volume of new 


written and the law of aver- 
age, if you call on enough people, will 


insur- 





SIMMONS 


DR, FE. 
Vice-President Pan-American Life 








ance, but the successful man is the sys- 

tematic man. The successful man is the 

salesman who plans, who knows when 

and why he is going to see a prospect 

and who has outlined a plan of approach. 
Should Know Policies 


“If I could leave a thought with you 
today it is that you must plan and you 
must, after you plan, carry out your 
work in a systematic manner. The agent 
who gets up in the morning, not know- 
ing where he is going, who he is going 
to see or why he is going to see them, 
is certainly facing failure or moderate 
success to say the least. On the other 
hand, the agent who has a carefully 
planned campaign for the day or week, 
who knows the people in his community 
and why they should insure is the man 
who is writing the business, provided 
he knows his policy contracts and has 
studied his plan of presentation, 

“You cannot study your policies too 
closely and I am not very far wrong 
when I say that a man should almost 
memorize every feature contained in the 
policies he has to present to advantage. 
He ought to be able to answer every 
question appertaining to his contracts, 
except as to the actual premium rate, 
without referring to his rate manual. I 
do not believe that very much knowledge 
of the other company’s policies is essen- 
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Builders of Business 


If you have not used Kaufmann Systeman Security Holders you have 
you build business just as it is building business for hundreds of 


Until you have used it to deliver those extra policies you have not 
made use of the biggest dollar for dollar life insurance business 


The standard size is $2.25 and the large size, $3.15. 
Other wallets from 65¢ to $5.00. 


For Sale by 
The National Underwriter Co. 


1362 Insurance Exchange 
CAGO, ILL. 


420 E. Fourth St., Cincinnati 80 Maiden.Lane, Room 613, New York 


For Kaufmann wallets will help 


Quantity rate 














NATIONAL UNDERWRITER 





March 2, 1928 


















































































































































28 THE 
CALIFORNIA OKLAHOMA 
J. McCOMB 
Coates & HERFURTH = UNSEOR AT LAW. 
CONSULTING ACTUARIES Premiums, Reserves Su 
Barrett N. Coates , | 354 Pine St. and Examinations Made. "Policies 
Carl E. Herfurth San Francisco and all Life Insurance Forms Pre- 
gerer. The Law of Insurance 8 
pecialty. 
Colcord Bidg. OKLAHOMA CITY 
ILLINOIS 
ONALD F. CAMPBELL ae 
of 
ACTUARY HAT’S AHEAD? 
ACTUARY e 
ch OP A wot question is in the — of every am- 
t . It’sin mind. 

CHICAGO, ILL. Ee eee ius oak satisfy, it will pay you 
to learn the advantages of a life underwriting 
contract with Fidelity. 

Fidelity originated the disability provision, the 
double pee —p pee the “Income bw A 
lan. tes orty states on a full leve 
HEY R. CORBETT Se asetn tame a » Hann than $75,000,000 in 
Actuary assets and over $366,000,000 insurance in force. 
Specializing on Pension Funds More ang noe ve ~ a year 
175 Ww. Jackson Blvd. ICAGO jrom ea ce iea service 
a THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 
Walter LeMar Talbot, President 
A. GLOVER & CO. 
i” Consulting Actuaries 
29 South La Salle Street, Chicage 
Life Insurance Accountants DIRECTORY OF 
mm LIFE INSURANCE 
INDIANA ILLINOIS 
HAH, DAVIS & HAIGHT, Ine. OBERT F. PALMER 
Consulting Actuaries General Agent for Illinois 
FRANK J. HAIGHT, President BERKSHIRE LIFE INS. CO. 
INDIANAPOLIS of a — 
Omaha, Denver, Des Moines 1 0. e 
: CHICAGO, ILLINOIS 
ARRY C. MARVIN a 
Consulting Actuary OPPORTUNITIES 
2105 North Meridian St. 
INDIANAPOLIS, INDIANA This column serves as a market 
place where insurance wants 
may be made known to thou- 
sands of interested insurance 
men. 
Advertisements which 
sows ceived Belece 9:00 7 M. 
Wednesday are inserted in the 
MAR current issue. 
L. SHALL “Opportunities” advertisements 
* CONSULTING ACTUARY are $5.00 an inch for one inser- 
i tion. 
Hubbell Building The National Underwriter 
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FARM MORTGAGE DEPARTMENT 


Man, 30 years practical experience in farm mort- 
gages in Western Iowa, wants a connection with 
some Insurance Company in its Farm Loan Depart- 
ment as Inspector or similar service preferably in 
Western Iowa field. With same firm 30 years—now 
employed—record clean—Al_ references. Address 
D-59. care The National Underwriter. 











tial unless it comes to a question of di- 
rect competition, which does not often 
arise, and when competition of this kind 
does arise, you can always secure the 
information you desire by referring to 
the manuals of insurance supplied by 
our leading publishing houses. 


Rules to Follow 


“If you will permit me to lay down 
a few rules, let them be as follows: 

“1. Know your company and the 
reasons for its success. The history of 
every American life insurance company 
is interesting, men like to follow suc- 
cessful institutions and successful busi- 
nesses. If I were approaching a pros- 
pect unacquainted with the company I 
represent I would tell him the story of 
my company. It will prove interesting 
and open his eyes to the great work 
that not only my company but all in- 
surance companies have done. 

“2. I would know my policy con- 
tracts and their very many wonderful 
talking points. I would make a study 
of the total and permanent disability 
provisions, because they offer selling 
advantages that cannot help but appeal 
to prospects. I would understand fully 
the monthly income provisions of my 
policy contracts, for, after all, there is 
no better insurance for the average ben- 
eficiary than monthly income protection. 
There are many other features in your 
policies that can be presented in an at- 
tractive way to your prospects. You 
know them better than I do, I would 
study them carefully and fully if I were 
an agent in the field. 


Know the Territory 


“3. I would know my territory or the 
district in which I was confining my 
activities, and incidentally, I would not 
try to cover too large a field. I would 
catalog every factory, every manufac- 
turing plant, every institution that had 
large or small payrolls, and I would 
ascertain something of the character of 
their payrolls. In this way, I would 
develop a line of insurance prospects by 
knowing the people who are getting the 
money and getting it regularly. There 
is hardly a community anywhere that 
hasn’t hundreds of people who are re- 
ceiving stipulated monthly sums in the 
form of salary or other compensation. 
Yet how often do we hear an agent, 
particularly in an agricultural section, 
say that there is no chance to write busi- 
ness in his territory because it is an 
agricultural section—that the farmers 
are broke and the roads are bad and it 
is impossible to get business. Not long 
ago we received a letter from an agent 
of ours living in a very fine agricultural 
section in one of our southern states. His 
business was small, and in response to 
a letter to him on the subject he stated 
he was living in the center of an agri- 
cultural section that was so depressed 
that there was no chance for him to do 
any business. A few weeks later one of 
the great national insurance journals 
published an article about the success of 
an agent living in that same community, 
showing that his personal production for 
the preceding 30 days had exceeded 
$125,000. Know your territory and cata- 
log prospects. 

Cultivate Friends 


“4. I would know people and the rea- 
sons why they should insure. I would 
cultivate people. I would strive to make 
friends, not with the sole idea of getting 
business from them, but for the joy that 
comes from having people like me and 
for me to like people. If I were back 
in the field, I would try to put myself 
in a position where I would be recog- 
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nized as the life insurance authority 
among my clientele and the people of 
my community. I would advise people 
about their insurance needs, [ would 
analyze their insurance policies and do 
so without criticism of the other com- 
pany’s contract. I would let people 
know that I would counsel and advise 
with them without having them feel that 
I was doing so with an ulterior motive 
in view. I would find out from men 
whether or not they had made their 
wills. I would find out, and there are 
many ways in which it could be done, 
the different plans men have worked out 
for taking care of their beneficiaries. | 
would help people create life insurance 
estates independent of any personal for- 
tune they might leave. 
Salesman’s Obligations 


“Life insurance salesmanship demands 
more than the ability to present policies 
and to point out their uses; it calls for 
the ability to create confidence in your 
business, in your policies and in your- 
self. That confidence cannot be created 
unless the salesman is imbued with the 
spirit of his business or profession. 
Lukewarm salesmanship generally ex- 
ists where the salesman has not the 
proper conception of his duty to his 
business as a whole and the moral obli- 
gation he owes himself. It is unneces- 
sary for me to point out the civic duty 
a man owes to his state and to his com- 
munity. The life insurance salesman, 
who by the very nature of his business 
is coming in contact with thousands of 
his fellow citizens, should be a student 
of state and local problems. He should 
study and analyze the causes of the 
great labor unrest that is now such a 
serious problem in many states; he 
should study the question of taxation, 
particularly as it applies to the special 
business in which he is interested. 


Must Overcome Difficulties 


“The building of a life insurance cli- 
entele is not an easy task; it means 
work and hard work, but no country 
ever sank into decay during the period 
of its upbuilding, when hardships and 
deprivations were abroad in the land. 
Bumps are helps. Shocks are assets. 
Unbroken success fosters egotism and 
false estimates. Setbacks and adverse 
luck jars us into determination. The 
salesman who has everything coming his 
way soon rests on his oars and others 
pass him in the race. Again let me em- 
phasize that frequently hardships and 
failure train you for success and the 
difficulties that confront you when you 
face this busy world can and should be 
of value to you. : 

“I know of no more important factor 
in the success of any life insurance rep- 
resentative than the right mental and 
moral attitude concerning this great 
business. Are you willing to put 4s 
much into life insurance as you expect 
to take out of it? Have you that feeling 
of confidence and enthusiasm that has 
so much to do with success? Has it ever 
occurred to you that enthusiasm is the 
punch behind realization and that suc- 
cess and enthusiasm go hand in hand: 
The man who does not believe in him- 
self and who lacks determination cal- 
not be enthusiastic. Enthusiasm is the 
thing that puts life into your sales talk; 
it is a positive force. Ambition ane 
imagination are also success factors 
worthy of your serious consideration. 
Castles in the air simply mean that you 
have drawn upon your imaginative pow- 
ers, and they are helpful if they estab- 
lish an ideal that you propose to reach 
some day.” 


Arrange for Medical Meeting 


Following the attendance at the 
anniversary celebration of the Guaranty 
Life of Davenport on Monday, Preside 
O. J. Arnold and Secretary Claris Adams 
of the American Life Convention wet 
to Des Moines to call on the compamie 
there and confer with Dr. Ross Husto® 
of the Bankers Life of Des Moines, wh? 
is chairman of the medical section. 
medical section is set to meet May 24 
in the Chase hotel, at St. Louis. 
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